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“HOLD ANNUAL CONVENTION. 


Addressed by President Paviour of As- 
sociation and President Stevens of 
Agricultural Insurance Co. 


Watertown, N. Y., June 23.—(Special 
to The Eastern Underwriter.)—Fully 
one hundred and twenty-five enthusias- 
tic delegates are in this city attending 
the twenty-sixth annual convention of 
the New York State Association of 
Local Fire Insurance Agents. 

On the evening of the 22nd the visit- 
ors were the guests of the Agricultur- 
al Insurance Company at a smoker and 
informal reception held at the Black 
River Valley Club. The affair was fea- 
tured by the presence of two well-known 
club entertainers who gave several num- 
_bers of high class vaudeville. An ela- 
borate luncheon was also served. The 
delegates were all loud in their expres- 
sions of appreciation of the hospitality 
and many. courtesies shown them. 

The first formal session of the con- 
vention was held at 10 a. m. to-day. Hon. 
F. M. Hugo, Mayor of Watertown, in a 
felicitous address, extended to the dele- 
gates the freedom of the city, with the 
sole reservation that when through with 
it they turn over “what was left of it” 
to the present custodians. 

The response to the address of wel- 
come was made by Richard L. Wood, 
of Buffalo, secretary of the association. 

This was followed by the address of 
President Robert S. Paviour, of Roches- 
ter, which here follows: 

Address of President Robert S. Paviour. 

At this, its 26th annual convention, i* 
is gratifying to report that the New 
York State Association of Local Fire 
Insurance Agents is in a most flourish- 
ing condition. 

Notwithstanding the fact that our an 
nual fee was doubled a year ago, our 
membership is now larger in number 
and more enthusiastic in loyal support 
then it has been at any time in our 
history. 

That the importance of our associa- 
tion has been fully and unquestionably 
demonstrated is recognized by agents 
generally. It has already accomplished 
much of value for the local agency sys- 
tem and stands as a powerful influence 
for good to both company and agent. 
Every agent in this State who is en 
gaged in the fire insurance business as 
a means of livelinood should consider 
it both a privilege and duty to be a 
member of our association. In this day 
it seems unnecessary to emphasize the 
importance of cooperation. 

The success that we have atiained 
has been due to the righteousness of 
our cause; by our conservative and fair- 
minded action we have secured the 
sympathy and support of our companies 
' who now see in our association, if 
wisely conducted, great possibilities for 
good to the fire insurance business. Let 
' us, therefore, continue to give ‘to our 
association, which is of such vital] in- 
terest to every one of its members, our 

best thought and spirit. _ 
' “No man lives unto himself’—this is 
especially true in our case, for we oc 
cupy a rather unique position. Our re- 
lations with our companies are as prin- 
cipal and agent, and in the final analy- 
sis, the interest of company and agent 
is identical. It is natural that we 
should look to our companies for their 
helpful cooperation im securing ans 
maintaining conditions that will be fair 
(Continued on page 10.) 
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INSURABLE INTEREST DEFINED. 


Supreme Court of North Carolina 
Strikes Severe Blow at Partnership 
insurance. 

In a decision in the case of H. M. 
Victor vs. The Louise Mills (Chadwick 
Manufacturing Company), J. R. Wilson 
and the Travelers Insurance Company, 
the Supreme Court of North Carolina 
renders an important ruling relative to 
the right of a corporation to insure the 
life of an official who is “a manufac- 
turer and financier of great capacity, 
skill and ability,” and who as president 
of the company rendered services of 
“great and peculiar value,” and such as 

could be performed by him only. 

In other words it was found that the 
death of the official would mean pos- 
rious financial loss to the manu- 
facturing corporation and to cover this 
insurance aggregating 
$100,000 was taken out on the twenty 
payment life plan. Justice Connor who 
wrote the opinion favoring the plaintiff 
said that he did not think that the in- 
surance of lives came within the prin- 
ciple of implied or incidental powers of 
a corporation body when not made a 
part of the charter rights 

Though the action taken was of a 
friendly nature, it was not instituted 
with the consent or approval of the 

l Insurance Company or its 


sible s« 


POSS1Di¢ loss 


Travelers 
counsel, William Brosmith. 
Because of the vast importance of 
e decision we give it almost in its 
ety, as follows: 

The Decision. 

“The plaintiff, a stockholder in the 
Louise Cotton Mills, a corporation char 
tered, organized and operating pursuan 
to the laws of North Carolina, seeks in 
this action to enjoin the board of direc 
tors and managing officers of said cor 
poration from paying to the defendant 
insurance company the amount of pre- 
miums on certain insurance policies 
The complaint sets out the facts relied 
upon for the relief demanded The 
several answers of the defendants ad 
mit the material allegations and set up 
certain facts relevant to the contro- 
versy Plaintiff demurs to the answer. 
The case was decided by his honor upon 
the questions of the law, thus presented 
by the pleadings He overruled the 
demurrer, giving plaintiff time to reply 
From this judgment plaintiff appealed 

“F. M. Redd and F. M. Simmons for 
plaintiff; Winston & Bryant and Tillett 
& Guthrie for defendant. Conner J 

“Eliminating all formal and irrelev 
ant matter we extract from the plead 
ings the following facts. The defend- 
ant cotton mills is and was prior to 
June 1, 1905, chartered and organized 
in the City of Charlotte with a capital 
stock of $300,000, two-thirds of which 
is common and one-third preferred 
stock. Plaintiff is the owner of ten 
shares of common stock tin said corpora- 
tion. On and before gaid date the said 
corporation was in accordance with its 
charter operating a mill and machinery 
for the purpose of manufacturing cot- 
ton goods. On June 30, 1905, the de 
fendant was and had for several years 
prior thereto been the president of said 
corporation and continued go to be until 
he resigned on October 2, 1906. since 
which time he has had no connection 
with said mills. 

Services of Great and Peculiar Value. 

“Said Wilson was at the time of his 
connection with said mills a manufac- 
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turer and financier of great capacity, 
skill and ability; the services which 
said Wilson performed for defendant 
mills during the whole time he occupied 
the position of its president were of 
great and peculiar value and such ser- 
vices as could be performed by the said 
Wilson only; that said services were 
of great benefit and advantage to the 
defendant and its stockholders, includ- 
ing the plaintiff. On the 30th day of 
June, 1905, the said J. P. Wilson, at: the 
instance and request of the Louise Mills, 
made application for insurance upon his 
life in the said Travelers Insurance 
Company, for the sum of $100,000 for 
the benefit of the Louise Mills, under 
a plan of insurance know as ‘twenty 
payment life’ and that two policies No. 
157589 and No. 157590, were issued in 
accordance with said application for 
$50,000 each and were made payable to 
the executors or administrators or as- 
signs of J. P. Wilson and the same was 
immediately after its delivery assigned 
by him to the Louise Mills and said 
Louise Mills paid the first and all sub- 
sequent premjums thereon, and that the 
said policies are now in force if the 
same is or ever was a valid insurance 
contract, and the next premium for the 
current year will be due thereon on the 
7th day of July, 1908. The said Louise 
Mills has already paid upon said policies 
the sum of $15,926, consisting of the 
premiums due for the years 1905, 1906 
and 1907, which were $2,321 a year on 
each policy. The plaintiff has made de 
mand upon the said Louise Mills, its of- 
ficers and directors, that it and they 
cease and desist from any further pay- 
ment of the fund of the corporation on 
account of said premiums. 


Claims Insurabie Interest. 


“The defendan*s on the contrary in- 
sist tuat the corporation had an insur- 
able interest in the life of Mr. Wilson 
when the policy was paid. That being 
at that time and under the existing con- 
ditions a valid contract of insurance, it 
remains so notwithstanding his resigna- 
tion as president of the corporation. 

“The defendant Mills denies that the 
payment of the premiums from the 
funds of the corporation is an unwar- 
ranted aiversion of such funds. The 
plaintiff's contention and application 
the injunctive relief are based upon 
two propositions: 

“Ist. That the amounts paid for pre- 
miums is an unauthorized and improper 
application or diversion of the funds of 
the corporation. 

“2nd. That the corporation has no 
insurable interest in the life of the de- 
fendant Wilson; that the policy is for 
that reason a gambling contract and, 
therefore, invalid. That upon the death 
of said Wilson its payments cannot be 
enforced in the courts of the state 


Following Established Custom. 


“Tt is alleged and admitted that it is 
customary for corporations to insure the 
lives of their officers, whose services 
are of peculiar value, and whose death 
would impair the value of their stock. 
The extent of this custom is not al 
leged. In the view which we take of 
the question involved, it is not ma- 
terial. If the question of the personal 
liability of directors, in which the bona 
fides of their conduct was material, the 
general custom, known to and acqui- 
esced in by the stockholders, would 
probably be material. We notice tha‘ 
the pleadings refer to the insurance and 
payments of premiums on the policy 
as the action of the corporation, and 
not of the board of directors. The com- 
plaint sets out the transaction as the 
act of the corporation and the answer 
so admits it. The demurrer must be 
construed as admitting the allegation, 
to be construed most favorably to the 
defendants. We are, therefore, to deal 
with the question presented as calling 
into question the corporate act and not 
involving any suggestion of an excese 
or abuse of power by the directors. 


There are, of course, many acts done 
by the board of directors which can be 


called into question only by the cor- 
poration in its capacity as a legal entity 
or by a stockholder conforming *o the 
rule laid down in Hawes v. Oakland 
104 U.'S. 450; Merrimon v. Paving Co., 
142 N. C. 589. If the act of the cor 
poration be ultra vires any one or more 
stockholders may, by some appropriate 
method, call it in question and, unless 
by having consented to or acquiescing 
in it, he is barred, have relief. ‘As any 
stockholder may restrain the diversion 
of corporate funds for any purpose not 
embraced in the original purpose of the 
corporation, no majority, however large 
can compel a stockholder to submit toa 
any fundamental change in the. busi 
ness or objects of the company. A 
stockholder by becoming such contracts 
with the corporation that he will sub- 
mit his interests to the direction and 
control of the proper officers of the 
company in carrying out the objects and 
purposes for which it was instituted; 
and the undertaking on *he part of the 
company is that the objects and pur 
poses of its institutions shall not be 
changed, without at least, the unanimous 
consent of all the stockholders and that 
no other responsibilities and hazards 
shall be imposed on the stockholder 
than those which grow out of the orig 
inal undertaking. * * * 
Complicated Point Involved. 

“The plaintiff does not cal] into ques 
tion the bona fides or the good judg- 
ment of the other stockholders. His 
principal apprehension appears to be 
that the corporation has no insurable 
interest in the life of Mr. Wilson and 
that the assignment will be held void 
or the policy itself so held. We are« 
of the opinion that, conceding, for the 
sake of the argument, a _ corpora- 
tion has an insurable interest in the 
life of one of its officers, within the 
ruling of a number of courts, and con 
ceding further that such interest con- 
tinues after the relation is severed, az 
in this case, these concessions by no 
means settle the question of the power 
of the corporation to take the assign- 
ment and pay, out of the corporate 
funds, the premiums on such policies. 
What the courts may decide, at the 
death of Mr. Wilson, in respect to the 
right of the corporation to enforce pay 
ment, or, if paid by the insurance com- 
pany, the right to hold as against his 
personal representation, more of the 
proceeds than the premiums paid an¢ 
interest, is uncertain. It is true that the 
company and Mr. Wilson are parties 
to this action but it is by no means cer- 
tain that these questions are ‘within the 
issues’ arising upon these pleadings. 

No Power to Insure Lives. 

“A corporation, may, of course, insure 
its property against loss or damage by 
fire, or other accidents, to which it is 
subject. It is not easy to enumerate 
the implied powers which attach to a 
corporation of this kind and it would 
throw no light on the question involved 
in this appeal to attempt to do so. The 
learning and industry of counsel, and 
we have none at this bar who excel 
them, have failed to direct our attention 
to any case ‘in point.’ It is difficult to 
see where the power is to be found by 
implication. If the power to insure the 
lives of its presidents or to have them 
insure their lives and immediately, as a 
part and in furtherance of, the arrange- 


ment with the presidents, transfer the 
policy, the corporation paying each pre- 
mium, is to be found in the charter as 
incident to express powers, we should 
find it difficult to fix any limit in respect 
to other officers or employees or the 
amount of the insurance carried. If 
the power is found by implication in the 
charter of a cotton mill, why would it 
not be equally so in any and every busi- 
ness manufacturing or moneyed cor- 
poration? If the power is given, its ex- 
ercise cannot nor would iit be wise for 
the courts to undertake to control its 
exercise. It ig said and the authorities 
are to the effect that life insurance is 
not a contract of indemnity but a prom- 
lise upon certain conditions being per- 
formed to pay an amount either certain 
or capable of being made so. The New 
York and some other courts hold that 
an insurance policy, payable to the per- 
sonal representatives of the insured, is 
a chose in action, assignable as a prom- 
fissory note or bill of exchange, without 
any regard to an insurable interest in 
the assignee. Taking this view of it, 
in what respect, so far as the power is 
concerned, does this case differ from 
the annual purchase by the .corporation 
of a note or bond from Mr. Wilson with 
the assets of the company? The power 
te insure the property against ‘loss or 
damage’ by fire or tornado or other 
dangers usually the subject of insur- 
ance is based upon the power and duty 
of the directors to resort to the usual 
methods to protect and indemnify the 
company against such accidents. It is 
in accordance With the universal cus- 
tom of prudent business management. 
We do not think that the insurance of 
the lives, certainly extending beyond 
the term of office or employment of its 
officers or employees, comes within the 
principle of implied or incidental pow- 
ers. While it is not necessary to indulge 
in suggestions of undesirable or injuri- 
ous results more or less likely to flow 
from the course pursued by the defend- 
ant, it requires no very acute provision 
to see how easily the power may be un- 
wisely exercised. It affords a tempta- 
tion to depart from sound, safe methods 
of operating the affairs of the corpora- 
tion and launch into speculation, based 
upon anticipated large returns, hastened 
by the age, condition of health, etc., of 
the officers. Again it is a temptation 
to acquire interest in and ultimate con- 
trol of the insurance company and the 
investment of its surplus—all of which 
has been demonstrated to be unsafe and 
unsound business methods. The stock- 
holders, instead of receiving fair, rea- 
sonable dividends on their investments, 
find the earnings expended in carrying 
insurance policies on the lives of men 
long since retired from any connection 
with the corporation. The argument that 
the lives of officers, who have special 
peculiar capacity or business relation, 
valuable to the corporation, is persua- 
sive in support of the power to insure 
their lives during their term of office, 
but loses its force when urged as the 
basis for finding the ‘incidental power 
when the relation has ceased to exist. 
7 * + 
Value of Life Insurance Policy. 

“There are few investments of more 
uncertain value than a life insurance 
policy, as there is nothing more un- 
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LOUISIANA LEGISLATION. 





Henriques Bill Requiring Reserve In. 
vestments Not Expected to Go 
Beyond Committee. 





From Louisiana comes the assuring 
information that the Henriques Bill, 
patterned after the Roberston Law of 
Texas, and introduced in the Legisla- 
ture is not likely to again see daylight. 
It was consigned to a committee, and 
those in touch with the situation be- 
lieve its death certain without further 
trouble to the legislative body. 

It is a noteworthy fact that the In- 
surance Department, the daily press 
and the insurance interests of the State 
are practically a unit in opposition to 
the measure. 





Home Life In New England. 





Robert R. Wetherbee of Worcester, 
Mass., has been appointed manager of 
the Home Life for Worcester County. 

Another appointment is that of Ralph 
J. Haughton, of Brockton, Mass., who 
has been placed in charge of the Ply- 
mouth Department of the company. Mr. 
Haughton is already giving substantial 
evidence that he is the right man in the 
right place. 

In this connection the business se- 
cured by the Home Life from Massachu- 
setts during the past month exceeds 
that of the entire year 1907. 





Clay Babcock, who for many years 
has been the acceptable cashier of the 
Rochester, N. Y,. office of the Mutual 
Life, has been promoted to the manage- 
ment of that field, succeeding H. J. 
Emerson, transferred to the new Phila- 
delphia office. Mr. Babcock enjoys the 
confidence of the executive officers of 
the company. 








certain, as we are taught both in the 
scriptures and by experience than the 
period of a given human life. The safe 
ty of insurance companies consists in 
the average length of life among thou- 
sands of persons. This would be of but 
little avail to the corporations. The de- 
sire to eliminate the possibility of loss 
by the death of the President, during 
his term, is to be commended but the 
necessity for paying out large sums 
after his life has ceased to have any 
possible relation to the welfare of the 
company, with all of the uncertainty 
atvendant upon the cost and ultimate 
result, requires an investment out of all 
proportion to the purpose in view in 
making the original contract. With 
out passing upon the question of iasur- 
able interest, which is not very clearly 
involved, as the matter now stands, we 
conclude that the complaint and answer 
do not disclose any power, either ex- 
press or implied, enabling the cotton 
mills to enter into or continue to pay 
out the assets ot the company upon the 
contract. It is not one of the incidental 
powers resting in a manufacturing cor- 
poration. 

“We have given the other question, 
which was strongly urged upon our at 
tention a careful examination. The 
authorities in other states are not uni 
form in regard to relationships whicl 
give to one person an insurable interest 
in the life of another. 

“It appears to us that to some extent 
anything said is but dicta as there are 
no facts, no conditions, rendering i' 
either necessary or proper to say more 
than that in any point of view the cor. 
poration has no right or power, if a 
stockholder objects to use its funds for 
the purpose of paying these premiums. 
As the case is before us upon demurrer 
we do not decide more than the plaintiff 
was entitled to enjoin the further pay- 
ment of premiums on the policy. The 
adjustment of the rights of the part; 
as they stood when the action was 
brought will, unless they can agree, be 
presented by some appropriate plead- 
ings and orders. The judgment of the 
court below is reversed.” 
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PRES. MORTON MAKING GOOD. 


Chief Executive of Equitable Life At- 
tracting Business Men to Agency 
Ranks, 





In an article in the Saturday Evening 
Post reviewing the life of Thomas F. 
Ryan, Issac F. Marcosson gives the fol- 
lowing statement by Mr. Ryan relative 
to the selection of Paul Morton for the 
presidency of the Equitable Life Assur- 
ance Society: 

“In thig connection, truth compels me 
to say that I did not select Paul Morton 
for the presidency of the Equitable, al- 
though I should like to claim the credit 
for it. When the trouble in the BEquit- 
able was nearing its climax, it was sug- 
gested by some of the directors that 
they bring in some strong man from the 
outside who was not identified with 
eitaer faction, elect him chairman of 
the board with plenary powers, and 
then, if he straightened out things sat- 
isfactorily, make him president. David 
H. Moffat, I believe, was the first to 
propose Mr. Morton, whom he had long 
known. His suggestion was approved 
by several other directors and they 
asked Mr. Morton if he would take the 
place. He told them that he was under 
verpal contract with me for another 
work, and that, while he would like to 
undertake the insurance task on ac- 
count of its constructive nature, provid- 
ing he were given a free hand as to men 
and measures, he could not do so until 
I released him. Then they called on 
me. I was considering the purchase of 
the Hyde stock, but had not thought of 
Mr. Morton for the presidency until 
they suggested it. I agreed to release 
him if the Equitable directors agreed 
on him as the man they wanted. He 
was unanimously elected chairman of 
the board under the conditions which 
he had stipulated the day after I bought 
the Hyde stock, although at the time 
of his election only two of the directors 
knew that I had acquired the stock. 


“This is how Paul Morton came to be 
president of the Equitable. That it was 
a wise selection time has shown.” 

The above statement as to the de- 
gree to which President Morton is mak- 
ing good seems to be concurred in not 
only by Equitable men, but also by the 
fraternity in general. It is true that 
upon assuming the presidency of the 
Equitable Life, Mr. Morton knew very 
little about life insurance. However, he 
was decidedly at an advantage in being 
aware of the fact. No one ever heard 
him make any pretense of knowing more 
than the ordinary layman about the life 
insurance business, nevertheless a few 
minutes conversation with him will con- 
vince one that during his tenure of office 
he has not only proved himself a mos‘ 
capable executive officer, but also a 
student of no mean ability. In other 
words he knows far more about the 
life insurance business than he has at 
any time laid claim to. 


Mr. Morton came into the affairs of 
the Equitable Life at one of the most 
critical periods in the Society’s history. 

For years production had been an im- 
portant aim of the management. Intern- 
al strife and exposures brought about 
chaotic conditions. Public confidence 
—whether justly or not—was shattered 
and the agency force depleted. To meet 
a situation of this kind, it would have 
been unwise to select a man to drive 
for production. ‘Conservatism and a 
restoration of public confidence were 
paramount requisites. How has Mr. 
Morton measured up to them? 

From the statements filed by the 
Equitable Life since Mr. Morton assum- 
ed the presidency may be gleaned ample 
evidence that at no time have its home 
office affairs been handled with greater 
skill and economy. The result has not 
only been a great reduction in cost of 
management, but also the installation of 
a greatly improved system of conduct- 
ing business. 

As regards the restoration of public 
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confidence, results again do the talking. 
During a recent trip to the Pacific Coast, 
Mr. Morton was heartily received at 
every point visited and undoubtedly his 
company was greatly benefited thereby. 
At any rate, it is noticeable that promi- 
nent business men—successful and hon- 
ored in their communities—are joining 
the forces of the Society, and particular- 
ly is this true of the Western territory 
through which Mr. Morton passed. 

This in itself is sufficient evidence 
that confidence has been restored, but 
if greater evidence was required it may 
be found in the satisfactory volume of 
business now received at the home 
office. 





VOLUNTEER STATE LIFE. 


Report of Examination—Praised by 
Commissioner Folk and Actuary S. 
Herbert Wolfe. 





The report of the examination of the 
Volunteer State Life of Chattanooga by 
the Tennessee Insurance Department, 
S. H. Wolfe examiner, shows admitted 
assets $483,209; reserve on outstanding 
policies $306,854; capital stock $100,- 
000, unassigned funds (surplus) $46,- 
097. 

Summing up his report, Mr. Wolfe 
makes the following comment regard- 
ing the company: 

“It affords me great pleasure to 
bring to your attention the fact that 
this company has consistently, from its 
inception, attempted to conduct its af- 
fairs in such a way as to afford the 
maximum good to its policyholders. It 
has never employed advisory board 
or stock agency schemes for the sale 
of its insurance. In consequence its 
business is not mortgaged and furnishes 
an excellent and safe foundation upon 
which the future structure will be 
erected. For this decision the manage 
ment of the company is to be commend- 
ed, as well as for its recent decision 
in reference to the transfer of $100,000 
from its capital stock account to the 
surplus account. This, coupled with 
the fact that the company has never 
paid a dividend to its stockholders, 
shows that the interests of its policy- 


holders are the first consideration. 


“The officers and employes rendered 
your examiners every assistance within 
their power, and have assured me that 
such minor matters as require correc- 
tion (and to which their notice has 
been directed) will receive prompt 
consideration.” 

Business Conducted on High Plane. 

In submitting the report to the com- 
pany Insurance Commissioner Reau E. 
Folk said: 

“This examination has been a most 
thorough and exhaustive one, and I am 
gratified at the excellent condition of the 
company which it reveals, showing the 
company to be in a thoroughly sound 
and solvent condition and its manage- 
ment to be honest and efficient. 

“I wish to congratulate the company 
for the high plane on which it has con- 
ducted, and is conducting its affairs. I 
heartily concur with Mr. Wolfe’s state- 
ment that the company has consistent- 
ly, from its inception, conducted its af- 
fairs in such a way as to afford the 
maximum good to its policyholders. 
Policyholders in any insurance com- 
pany are entitled to prime considera- 
tion, and it is a mater of gratification 
to me that an actuary of Mr. Wolfe’s 
high repute should be able to make this 
report as to a Tennessee insurance 
company. The company is justly en- 
titled to the confidence of its policyhold- 
ers and the public. 

“The Volunteer State Life Insurance 
Company has laid well tne ground work 
for the establishment of a _ splendid 
southern insurance institution, and I am 
pleased to anticipate for it a career of 
great usefulness and success.” 





Mutual Reserve Securities. 





Complying with an order of the United 
States Circuit Court, Otto Kelsey, Sup- 
erintendent of Insurance for New York 
State has turned over to William Hep- 
burn Russell and Charles E. Rushmore, 
receivers of the Mutual Reserve Life 
securities aggregating $200,300 which 
were on deposit with the insurance de- 
partment. 








never lost the confidence of the public and that 
it is easier than ever te write business for 
The Northwestern. 

It is capable of easy demonstration that 
~~ ama is the best Company te 


Options, Options of 
and the new Premium Loan feature. 
Issues Partnership and Corporation In- 
surance. 


Fer further information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 


Che Northwestern 
Mutual Life Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 





Each year larger than any in the pre- 
vious history of the Company. 


Commenced Business 1886 





NORTHWESTERN AGENTS. 





Thirty-Second Annual Meeting To Be 
Banner Affair—Address and 
Entertainment Planned. 





The programme for the 32nd annual 
meeting of the Agents’ Association of 
the Northwestern Mutual Life—which 
is expected to be a banner affair—has 
been issued and contains some inter- 
esting features. 

Tuesday, A. M., July 14th. 

Address of Welcome by President H. 
L. Palmer. 

Response by W. T. 
Agents’ Association. 

Reminiscent talks by G. N. Reynolds, 
L. Kaufman, E. W. Poindexter, Clar- 
ence M. Smith and J. B. Maguire. 

Tuesday Afternoon. 

Papers or auuresses by J. L. Gar- 
land, of Minneapolis, vercy H. Evans of 
the Home Office, and C. D. Norton of 
Chicago. 

Five minute talks on Helps to Ageazts, 
by Dr. C. E. Albright, W. C. Flynn, 
L. W. Mack, Col. C. P. Lincoln, 
Charles S. White, I. Pinkus, H. S. 
Fuller and W. F. McCaughey. 

Wednesday, July 15th, 9:30 A. M. 

Election of officers. 

Election of members. 

Presentation of prizes by Superinten- 
dent of Agencies H. F. Norris. 

11:30 take the cars for Waukesha 
Beach. 

Thursday, July 16th, 10 A. M. 

Papers by C. R. Gearhart of Lock 
Haven, Pa., and H. F. Tyrrell, of the 
Home Office. 

A query box will be in the hands of 
Messrs. R. R. Reid, W. J. Fischer, 
Ralph Hobart, Charles Sachs, R. O. 
Becker, Sam D. Goza and J. C. Gar- 
land. 

The commi‘tee requests that agents 
prepare their questions in advance, so 
far as may be possible to do so, in order 
that those having the query box in 
charge may be allowed time to prepare 
their answers. 

Thursday Afternoon, 2 P. M. 

Addresses by Justice D. J. Brewer 


Gage, president 


and H. F. Norris Superintendent of 
Agencies. 
Thursday Evening, 8 P. M. 
Banquet at Plankinton Hotei, Presi- 


dent W. T. Wage, of the Agents’ Asso- 
ciation, acting as toastmaster. 

The following are expected to speak: 
R. S. Goldsbury, of New York City; 
Hon. J. M. Harlan, of Chicago; Col. R 
J. Woods, of Sioux Falls; Hon. Charles 
Nagel, of St. Louis; M. D. Kimball, of 
the Home Office, and G. J. P. Raub, of 
Quarryville, Pa. 

The annual meeting and election of 
Officers of the Special and District Ag- 
ents’ Association will be held Monday 
July 13th, in the club room of the Hote] 
Pfister, Milwaukee, Wis. 





Southern States Life. 





The Southern States Life has a con- 
test on for paid-for business during the 
month of June between the eighteen 
members of the Anniversary Club and 
the balance of the field force, the chal- 
lenge having been issued bv the mem- 
bers of the club. This makes a very 
interesting contest. The compgny is 
now twenty-five months old and has pro- 
duced a paid-for business of over nine 
million dollars, this volume having been 
produced in only four states. Georgia, 
Alabama, South Carolina and Florida. It 
is the policy of the company to thor- 
oughly develop its agency force in a 
few states before attempting to enter 
new territory. 





The Home Life has opened a Woman's 
Department at Boston which is in 
charge of Mrs. Jennie S. Nillings and 
Mrs. Linda Gould Page. From the man- 
ner in which business is coming in, it 
promises to be one of the leaders in 
production. 
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TO PAID-UP PO 


United States Life Offers Cash Values 
Under Modern Policies—Letter of 
Its Actuary. 

In regard to the intimation that an 
effort was being made to secure the gur- 
render of paid-up policies, an officer of 
the United States Life says that there 
is nothing new or unusual in the letter 
sent out. One of the principal objects 
was that of securing new insurance 
from those who allowed policies to lapse 
in the past and might be in position 


‘to take on additional insurance at this 


time. The letter is as follows: 

“In accordance with the 
this company, a great many small paid- 
up policies have been issued in ex- 
change for policies which have been sur- 
rendered by persons who, from time to 
time (often from some purely tempor- 
ary financial embarrassment), have 
found themselves unable to continue 
their original insurance. : 

“We have frequently been asked to 
purchase such paid-up policies for cash; 
or to exchange them for running poli- 
cies, in order that the families of the 
insured might have a larger measure of 
protection; or to convert them into an 
annuity, from which. continuous benefit 
would be derived. 

“The present financial stringency has 
been the cause of our receiving many 
more such inquiries than is usual, and 
in order to do all in our power to assist 
our policyholders, we have decided to 
notify the holders of paid-up policies re 
garding their present equities therein 

“While your policy provide 
for a cash surrender value, we are wii!- 
ing to accord you advantages equal to 
those granted in our later policy con- 
tracts, and therefore we advise you that 
the cash surrender value of your policy 
at the present time is $..... You may 
deem it expedient to use this amount in 
the purchase of new insurance, if you 
are now in an insurable condition; or, 
to convert it into an annuity; or, if 


does not 


your needs demand, it may be with 
drawn in cash. These propositions are 
subject to our obtaining a satisfactory 


release and surrender of the policy, and 
are limited to acceptance within ect’ days 
from date. 

“In the event that you desire addi- 
tional insurance protection we enclose 
ecard giving our rates, which may inter- 
est you, and will be pleased to hear 


from you in ieply.” 





DR. E. ©. SKINNER REPLACED. 


Washington Life Puts in New Manager 
at Cincinnati, Covering Three States. 


The Washington Life Insurance Com- 
pany has discontinued the services of 
its manager, Dr. E. C. Skinner, at Cin- 
cinnati, to take effect on July 1. 

His successor is Franklin J. White, 
who will have charge of the States of 
Ohio, Kentucky and West Virginia. 

Mr. White has for some time, been 
cashier for the company at Cincinnati 
and has had considerable to do with 
handling agents in the field. He is 
well known in the territory covered 
and extremely popular with the agents. 
Coupled with this he is a man of un 
tiring energy and ambition to succeed. 
Consequently it is expected that busi- 
ness from the agency will be materially 
increased. 





WILLED FOUR ANNUITIES. 


Prominent Business Man Makes Judici- 
ous Provision for Protection of His 
Wife. 

The will of the late Edwin R. Dil- 
lingham, Jr., contained the following 
paragraph: 

“T give and bequeath unto my execu- 
tors hereinafter named the sum of 
twenty thousand dollars, to be by them 
expended as soon as may be after my 
decease in the purchase of four annu- 
ities for my said wife, to be paid to 





LICYHOLDERS. 


custom of 


her in each and every year so long as 
she may live. Said annuities shall be 
purchased from what my executors shall 
consider four of the most solvent and 
conservatively managed life insurance 
companies doing business in the United 
States. Each of said four annuities shall 
be so conditioned and contracted for 
that my said wife shall have no power 
whatsoever to in any manner, nor to 
any extent, surrender, commute, assigh, 
anticipate,charge or encumber the same. 
It shall be the duty of my executors to 
make proof satisfactory to the court 
granting their letters that they have 
fully carried out the provisions of this 
bequest.” 

In conformity with this provision the 
executors have entered into arrange- 
ments with life insurance companies to 
carry out the request. The Equitable 
Life Assurance Society has received 
$5,000 of the amount for a single pay- 
ment annuity. 





TUESDAY, JUNE 30TH. 


Life Underwriters Association of New 
York Expect Big Time at Man- 
hattan Beach. 

The Banquet Committee of the New 
York Life Underwriters Association 
sends out the following regarding the 
Manhattan Beach Shore Dinner to b: 

held June 30. 

“The Manhattan Beach Shore dinner 
is to be a corker—the best yet. Tickets 
are going fast and we must arrange the 
seating as money is received. The price 
is only $2; I know you want a good seat 
so make out your check and forward 
it to the c.airman of the Banquet Com 
mittee now, also giving the names 9 
your guests. 

“We have made special arrangements 
with the hotel for a dining room on the 
piaza for the ladies at the same price. 

“Do your share to make this a mem 
orable occasion. We want to know each 
other better and friendship is often 
welded closer around a table. It will 
be a pleasant outing for you. The ma 
jority of the members expect to get 
there by four o'clock and have a dip in 
the ocean, then attend the business 
meeting at 6.30 o’clock and sit down ai 
seven to a first-class fish dinner. 

“Invite your associates in the business 
and don’t forget that special arrange 
ments have been made for the ladies 
Bring them along. They will have pleas- 
ant memories of the occasion.” 








“They think too little who talk too 
much.’’—(Dryden). rive the prospect 
a chance to talk. 

No. 1. Be a Booster. If not, Resign 
from the anvil chorus, Away with your 
Knocker. 


* * a 
No. 2. Know Security’s good talk 
points. They are many, and furnished 


on request. 
# ik ob 

No. 3. Some men are pitched in a 
minor key, they see everything down- 
ward. What is your angle of vision? 
Times and crops are good enough. Men 
are dying and widows and orphans need 
protection. It will pay you to see that 
they get it. 

* on * 

No. 4. You are connected with the 
greatest business of the world. So are 
agents of other reputanle companies. 
But there is room for all; there is pros- 
perity for all; there is success for all; 
If only you would not waste your re- 
sources in disputes, dissatisfaction, 


June 25, 1908. 








conditions. 
# ck a 
No. 5. Every non-producing agent is 
a dead-weight. Literature furnished 
such is a total loss to the Company un- 
less he will at least distribute it. Proper 
use of this literature may get an inter- 
view with favorable results. Try it. 
* * on 
No. 6. Life Insurance is founded on 
the law of average. The same law gov- 
erns success or failure in soliciting busi- 
ness. Systematic work, as distinctive 
from spasmodic efforts, will alone as- 
sure success. Interviews of to-day re 
sult in applications to-morrow. Only 
keep at it. 
ok - > 
No. 7. The stumbling blocks of the 
present are the stepping stones of the 
future. Says a scientific writer: “Every 
definite action is conditioned upon a 
definite resistance and is impossible 
without it.” Few men are sufficiently 
well insured, and there is some one mo- 
tive that will induce them to give you 
the application. Find the actuating 
motive. There are ways unseen and un- 
suspected. 
* * s 
No. 8. The man who is always going 
to do something “to-morrow” but puts 
it off from day to day, never administers 
to your prosperity nor accomplishes 
desirable ends for his own interests. 
His after regrets mean your present 
neglected opportunities. Future pros- 
pects don’t pay current expenses. 


ca * * 
No. 9. Bacon wrote: “If you would 
work On any man, you must either 


know his nature and fashions, and so 
lead him; or his ends, and so persuade 
him; or those that have interest in him, 
and so govern him.’ Men differ in ac- 
tuating motives, but the desire to make 
provision for certain future needs is 
common to most of them. Actuating 
motives are excellent lovers by which 
to induce their possessors to act. 
* * - 


No, 10. Men are susceptible to per- 
suasion and influence. They face facts 
without flinchinge—unswayed by feeling 
or preference. The facts to be told of 
your company’s record, present responsi- 
bility and liberal policy contracts are 
good enough to persuade any man to 
sign on the “dotted line.” 

K ” - 

No. 11. Perseverance is a desirable 
auality in a soliciting agent, but there 
comes a point in the pursuit of an appli- 
cation where it is also desirable to stop 
and consider carefully whether further 
effort is warranted. Not necessarily 
after the first interview nor always after 
the second or third, but a “sizing up” 
of the indications for business may en- 
able you at a desirable point in your 
canvass to economize on time and de- 
vote your energy to prospects of the 
“profitable class.” A cold trial will 
never land a prize worth the pursuit. 

* * + 
No. 12. New York companies have the 


prestige and advertisement of being 
able to comply with restricted laws 
that assure economical management 


and benefits to policyholders by fixed 
statutory rights. No argument can be 
reasonably urged by competitors to “Se- 
curity Mutual’s” merit for patronage. 
* * ca 

No. 13. The world needs life insur- 
ance. The economic value of its opera- 
tion is recognized by all thinking men. 

It is so obvious and righteous that It 
becomes a privilege to participate in 


- JEFFERSON» 


Standard Life Insurance Co. 
RALEIGH, NORTH CAROLINA 


STRONGEST IN THE SOUTH 


Surplus to Policyholders 
$490,291.07 


WRITE REGARDING TERRITORY 
C. W. GOLD, Superintendent 


Pittsburgh Life & 


Trust Company 
Pittsburgh, Pa 


W. C. BALDWIN, President 
Issues the best Life—Accident and Health 
Policies on the market 
POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 
Solicitors of this Company have a broad 
fleld of action 
CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME 
AGGEGTSG..... ..:... over $4,500,000.00 
HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa, 











the extension of its benefits. Be proud 
of your profession and advertise it. 
Wilson Williams, Lieut. Field Super- 
intendent, Security Mutual Life, of 
Binghamton. 





LIFE INSURANCE 





Is as good for women as for men. [- 
is the systematic creation of an old age 
fund; it discounts probabilities and 
gives certainty; it creates compulsory 
saving and establishes an annuity for 
life if an endowment policy is selecied; 
it enlists the accumulative power of 
small investments through long periods 
of time; it is a protection for aged or 
infirm parents, and becomes a benefit 
to the insured in case of survival; it 
gathers small amounts each year du-ing 
the best earning period and returns 
these amounts with added interest when 
the earning capacity begins to lessen 

It is approved and pa‘ronized by th 
wisest and best business people of both 
sexes and in all parts of the country 

What the rich here embrace as an 
opportunity, the wage earner cannot 
afford to neglect, and women least of all 
on account of their greater dependence 
—New York Life Bulletin. 





The New York Life Bulletin gives a 
brief review of the work of C. B. 
Tormey, connected with the Manhat‘an 
branch of the company. At the early 
age of 18 years—then a clerk in the 
home office—he took up field work and 
in 12 years has placed 1124 policies 
for a total insurance of $2,425,150; an 
average of nearly 100 policies per year, 
covering over $200,000 insurance. Speak- 
ing of his business the company says: 
“It renews well and pays both the com- 
pany, himself and his clients,” and of 
Mr. Tormey says: “He is an intelligent 
and persistent worker. He sells to 
each client the policy that he himself 
would take if he was in his client's 
place. He bears in mind that the busi- 
ness that stays is the business that 
pays, and that an agent's best stock in 
trade is his satisfied customers.” 

















THE POLICY HOLDERS MUTUAL LIFE INSURANCE COMPANY 


OF PHILADELPHIA 


One of the most attractive and salable propositions for the agent, in the state of Pennsylvania. 
If you area ‘‘Live Wire’’ and want to connect with the squarest, easiest selling proposition in the state, ask for plans, addressing, 


F. L. SMART, INVESTMENT SALES AGENCY COMPANY, Real Estate Trust Building, Philadelphia, Penna, 











ay 
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THE EASTERN 





GREAT WESTERN LIFE. 





Capital Entirely Wiped Out—Additional 
Deficit Falls On Annuity 
Certificates. 





While the report of the examination 
of the Great Western Life of Kansas 
City by the Missouri Department has 
not been made public, a dispatch to the 
Journal of Commerce credits Insurance 
Commissioner Vandiver with saying 
that the report will show that the $100,- 
000 of capital stock has been complete 
ly wiped out, with an additional deficit 
which must fall on the holders of the 
annuity certificates, of which over 
$300,000 were sold by the company. The 
new interests in the company will be 
required to make good the impairment 
in the capital before the company can 
resume business. . 





Buttolph’s Report Filed. 





Atlanta, Ga., June 24.—The report of 
Actuary Buttolph’s examination of the 
State Mutual Life, of Rome, has been 
filed with Comptroller General Wright 
It is understood here that Major Wright 
has not yet determined whai he will do 
with Actuary Wolfe’s report. Meantime 
the orthodox life underwriters are 
amused at the spectacle of official inde- 
cision, and are curiously waiting for the 
next move. 





Advancement For F. A. Spencer. 





Fr. A. Spencer, one of the most suc- 
cessful managers of the Mutual Life, 
who has demonstrated his ability to a 
marked degree as manager of the 
Peoria, Ill, agency, has been promoted 
and transferred as manager of the Cin- 
cinnati, Ohio, office. Mr. Spencer’s rep- 
utation as a manager is O. K. and, un- 
doubtedly good reports will be received 
in the shape of a large amount of new 
business written under his supervision. 
The Peoria field has been added to the 
Chicago office over which Bruce Whit- 
ney presides. 





EQUITABLE LIFE ITEMS. 





Supervisor Frank L. Jones reports 
that Indiana contributed 92 applications 
for “Morton Month,” and that the paid 
business of the agency is four times 
that of the first five months of las* year. 





Charles E. Townsend is giving sub- 
stantial proof of what can be done in 
3oston in the way of writing life in- 
surance. The record of his agency for 
this year is away ahead of the corres- 
ponding period of last year, which has 
materially helped towards placing Bos 
ton seventh upon the list of leading 
agencies for the first five months of 
the year. 





In the first two days of June the Pitts- 
burz Agency wrote half as much as 
during the whole of last June. Nothing 
like a good start. 

“The work of new agents is a matter 
for congratulation to them and to the 
Agency at large. Never before have 
we added to our force in such numbers 
and quality, and to their work and the 
inspiration given by these fresh recruit: 
was due in no small degree the success 
ful issue.”—Edward A. Woods. 





Mrs. Betsy Marvin Gage, a centen- 
arian, died recently at her home, 927 
treene avenue, Brooklyn. She startea 
her second century on November 18th 
last, and her 100th anniversary was the 
occasion of a letter of congratulation 
from President Morton. 

Mrs. Gage invested $2,000 in an an 
nuity in 1880, when 72 years old, and 
six years later she invested $1,300 in 
another annuity. Her total investment 
of $3,300 brought her in over $12,000. 





Clarissa J. Haines, of Bridgehampton, 
N. Y., affords another illustration of 
the value of annuities. She deposited 
$500 with the Equitable when she was 
68 years of age, and before her death, 


on April 6th last, at the age of 96, she 
had received trom the Society $1,725. 





Elixir of youth. Persuade your cus- 
tomers to buy Annuities and thus pro- 
long their lives. This is what the N. Y. 
Mail says: 

“One way to live iong is to puschase 
an annuity. The holder of an annuity 
has a good reason for not dying, and 
a good reason for continuing to live. 
One of the factors in longevity is the 
will to live. An annuity gives a ven- 
erable citizen an object in life. Threat- 
ened men, pensioners, and annuitants 
live long.” 





Fred G. Pierce, Pittsburg, is among 
those to whom business has been issued 
every month since January 1, 1905. 

Mr. Pierce has a splendid record, not 
only fos consistency but in many other 
respects. He came to the Pitisburg 
Agency from a clerical position a little 
more than four years ago, and in that 
time has paid for over six hundred thou- 
sand of business, and his record is a 
striking illustration of what the life in- 
surance business offers to men of energy 
and determination, no matter how 
young, for Mr. Pierce is only now 
twenty-eight years of age. 


Cleveland Agency paid for 100 per 
cent. more business last month than in 
May, 1907, and General Agent Herman 
Moss reports excellent prospects.— 
Equitable News. 





Satisfactory Gain. 





The business written by the North- 
western Mutual Life during the “Agent's 
Year” ending May 31, 1908, aggregated 
$123,619,335 as compared with $116,220, 
046 for the year 19(6-1907—the gain 
being $7,399,289. 





Dividend Statistics. 





From The Spectator Company, 135 
William street, we have received a cop) 
of a book entitled “Annual and Deferred 
Dividends,” which shows the dividends 
paid in 1907 and 1908 on policies issued 
in the years 1877 to 1906 and 1907 in- 
clusive. The price is $1.50. 





Best and Most Interesting. 





“The Eastern Underwriter” is the 
best, most interesting and up to date In- 
surance Journal I have ever seen. Wish- 
ing it a prosperous career, I remain 
very sincerely yours, John O. H. Ogge- 
sen, Fidelity Mutual Life Insurance Co. 





“We find in The Eastern Underwriter 
many articles and sugges‘ions that are 
invaluable to the manager and agent.” 
—J. B. Ellis & Co., state manazers 
Fidelity Mutual Life Insurance Co., 
Selma, Ala. 





A warning against the National 


‘Health and Accident Society, of 32 


Broadway, New York, has been issued 
by Superintendent of Insurance Kelsey 





UNDERWRITER. 


WANTED. 

STOCK SALESMEN.—A fully pro- 
tected and guaranteed Life Insurance 
Agency Company’s stock is being of- 
fered to the public. It is a thoroughly 
established, dividend paying proposition, 
and secured by the underlying guarantee 
of a large Trust Company. Salesmen 
will be furnished with an attractive and 
complete selling kit, and full line of let- 
ters of endorsement, and acknowedge- 
ments of receipt of dividends from stock- 
holders, who are among the most sub- 
stantial and well-known business men— 
bankers, manufacturers and educators— 
in the South. Liberal compensation to 
salesmen of ability. Address—Southern 
Profit, Care Eastern Underwriter, New 
York, N. Y. 


PROGRESSIVE, AMBITIOUS SALES- 
MEN, CAPABLE OF EARNING FROM 
$3,000 TO $5,000 PER ANNUM. ONLY 
CAPITAL NECESSARY, A LARGE AC- 
QUAINTANCE AND A DETERMINA- 
TION TO SELL THE MOST POPULAR 
AND PROFITABLE LINE OF INVEST- 
MENT SECURITIES ON THE MAR- 
KET. AN INTERVIEW WILL INTER- 
EST AND SATISFY THE MOST SKEP. 
TICAL. ADDRESS, GIVING EXPERI- 
ENCE AND RECOMMENDATIONS, 
“ALLISON,” EASTERN UNDERWRIT- 
ER. 


SPEND YOUR VACATION IN THE 
FAMOUS COOL BERKSHIRE HILLS. 
Three good men can get an A. 1. con- 
tract for two months’ work. Address 
with references, Box 1545, Springfield, 
Mass. 


Progressive, ambitious salesmen, cap- 
able of earning from $3,000 to $5,000 
per annum. Only capital necessary, a 


large acquaintance and a determination | 


to sell the most popular and profitable 
line of Investment Securities on the mar- 
ket. An interview will interest and 
satisfy the most skeptical. Address, 
giving experience and recommendations, 
“Allison,” Eastern Underwriter. 


Two good men to act as special 
agents and assist sub-agents to close 
business; only those who understand the 


work and can give satisfactory refer- | 


ences, also have confidence enough in 
their own ability to earn $30 to $50 per 
week and expenses. Address “Pennsy!- 
vania.” Eastern Underwriter office. 


A number of life insurance men on 
salary, commission and expenses, to ap- 
point agents, work with them and super- 
vise the work in the home state of a 
newly organized old line life insurance 
company. Managed and controlled by 
men of experience, and ability. A 1 
references required. Address “Jud- 
son,” Eastern Underwriter office. 


Competent man as Eastern Depart- 
ment examiner at head office of growing 
company. Address in confidence, A, 
care Eastern Underwriter. 








MUTUAL LIFE POLICIES 
Are Easiest to Sell 


Because Yearly dividends have been increased for the last three years 1906-7-8 
—es §=t a rate equaled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equaled by 


few companies, and excelled by none. 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 


information, address, 


34 Nassau Street, 


NEW YORH, N. Y. 


UNEXCELLED IN 

Favorable Mortality 
—AND— 

Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 








TATE Mutual Life 


Assurance Company 


Worcester, Mass, 


—_— 


Incorporated 1844, 





Financial Statement, Jan. 1, 1908. 





Ss nah ns ihadieseaaied $29,845,723.08 
REL “wit ancek cnexene 28,286,361.96 
a $1,559,361.12 





A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





48th Year 190 
Home LifelnsuranceCompany 


of New York. 
| GEORGE E. IDE. President 


IR scala nt oth to wx tele a at ot eae aed $20,004,853.63 
Liabilties (including Divi- 
dend Endowment Fund) 
| Divideud Endowment Fund 

(Deferred Dividends)..... 1,795,020.00 
Mot Sucpias «0 occ cosscccess 769,435.43 
Insurance in Foree......... 86,193,296.87 


| 1860 


17, 440,398.20 


The 48th Annual Report shows a gain 
in the amount of insurance in foree; that 
assets were increased nearly $1,000,000, 
and that over $300,000 was paid to policy- 
holders in dividends. 





BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 


holder and agent. 


For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Bosten, Mase 
DYER & FOSS, General Agents 
JOHN H. ROBINSON, General Agent 
253 Broadway, New York 





Commercial Union Assurance Company 
(Limited) 

OF LONDON. 
PINE AND WILLIAM $TS., NEW YORK CITY 
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UPHOLDS THE RIOT CLAUSE. 


DECISION OF JUDGE SANDIDGE. 








Case of Suckett-Wake Tobacco Company 
Decided in Favor of Insurance Com- 
panies. 





Judge W. P. Sandidge of the Circuit 
Court at Russellville, Ky., in the case 
of the Suckett-Wake Tobacco Company 
vs. Phenix of Brooklyn, on Friday de- 
livered a strong opinion upholding the 
riot clause in a policy on tobacco which 
was destroyed by night riders who 
fired the warehouse. The case which 
was argued two weeks before by Ber- 
nard Flexner and Charles H. Sheild for 
the insurance companies was in all re- 
spects an exact duplicate of the cases 
at Princeton before Judge Gordon, whc 
decided that the riot clause did not ex- 
cept the loss. Both opinions will now 
go to the Court of Appeals for final 
adjudication. The facts and Judge 
Sandidge’s conclusions upon them are 
taken from the decision as follows: 

“The defendant in the leading clause 
of the policy, insures the plaintiff in the 
sum named ‘against all direct loss or 
damage by fire, except as hereinafter 
provided.’ Further on in the policy the 
following stipulation may be found: 

“‘This company shall not be liable 
for loss caused directly or indirectly by 
invasion, insurrection, riot, civil war or 
commotion, or military or usurped 
power, or by order of any civil authority, 
or by theft or by neglect of the insured 
to use all reasonable means to save and 
preserve the property at and after a 
fire, or when the property is endangered 
by fire in neighboring premises; or 
(unless fire ensues, and in that event 
for damage by fire only) by explosion 
of any kind or lightning, but liability 
for direct damage by lightning may be 
assumed by specific agreement hereon.’ 

“On the night of January 2, 1908, an 
armed body of men, near sixty in num 
ber, came into the town of Russellville 
after midnight and surrounded the build- 
ing in which the insured property was 
situated and purposely set the same on 
fire and destroyed it. It is admitted in 
argument that the conduct of the per 
sons engaged in this unlawful enter- 
prise amounted to and was a riot in the 
meaning of the policy sued on. Tho 
plaintiff insists, however, that the loss 
is within the policy and that it does 
fall within the terms of the exception 
above quoted. It is claimed that loss 
by fire is not intended to be thereby 
excepted, otherwise the policy would 
specify that the company should not 
be liable for loss by fire cause by riot. 
The contention of the defendant is that 
the loss falls within the exception above 
quoted and that the company is not, 
for that reason, liable. 

Rules Laid Down. 

“The textbooks and adjudicated cases 
furnish us certain well established rules 
for the construction of written con- 
tracts, the object of which is to aid the 
court in ascertaining the extent to which 
the parties have bound themselves in 
any given contract. These rules should 
always be applied with consistency and 
uniformity. Lower courts particular] 
have no right to vary or change them 
or to withhold their application in any 
ease. Those which I understand to be 
important in the solution of this contro 
versy are as follows: 

“First—Policies of insurance must 
be liberally construed in favor of 
the insured, so as not to defeat without 
a plain necessity his claim to indemnity 
When the words are without violence 
susceptible of two interpretations that 
which will sustain his claim and cover 
the loss must, by preference, be adopt- 
ed. This rule is modified by the follow- 
ing: 

“Second—The words of the contract 
must in all cases be given a reasonable 
construction where that is possible, in 
preference to an unreasonable one. 


“Third—The intention of the parties 


is to be collected, not from detached 
parts of the instrument, but from the 
whole of it. All parts of the writing, 
and every word of it, must, if possible 
be given effect. No stipulation will, or 
should be, disregarded or treated as 
surplusage if it is possible to assign any 
reasonable meaning ‘to it. 

“Keeping these rules in mind, what 
meaning ought the court to give to the 
provision ‘This company shall not be 
liable for loss caused directly or in 
directly by riot?’ As stated, the 
plaintiff insists that this stipulation 
means that the company shall no: be 
liable for loss by way of breakage and 
like injury caused to the insured prop- 
erty by riot and does not mean that the 
company is to be exempted from lia- 
bility for fire caused by riot. 


Protection Against Fire Only. 

“(a)—The casualty insured against is 
fire, but it is plain that the defendant 
company did not agree to insure the 
plaintiff against all fires, for the leading 
clause in the policy insures the plaintiff 
against all loss or damage to its stock 
of leaf tobacco by fire ‘except as here 
inafter provided.’ The phrase ‘except 
as hereinafter provided’ must be given 
some meaning. Beyond all doubt some 
fires were not intended to be insured 
against, and these, it is plain, were to 
be later described in the policy. What 
losses by fire to plaintiff’s stock of leat 
tobacco are thereinafter described and 
excepted? There are no subsequent 
provisions in the policy which could 
be held to exempt the defendant from 
liability for any loss by fire to plaintiff’s 
tobacco and to which the clause, ‘ex: 
cept as hereinafter provided’ could refer 
unless it is the stipulation as to loss 
by invasion, riot, etc. Unless this stipu- 
lation is the one referred to in the lead- 
ing clause no exception at all is there- 
inafter provided. 

“(b). An exception in a deed with- 
draws from the operation of the grant 
some part or parcel of the thing grant- 
ed. It does not withdraw a thing not 
granted. An exception in a statute ex- 
cludes from the operation of the enact- 
ment persons or cases which otherwise 
would have been included in it. An ex- 
ception in a contract takes out of the 
operation of the contract certain things 
which the promisor otherwise would be 
bound to do. So in this case, as the 
sole casualty insured against is fire, we 
should reasonably expect, in looking in- 
to exceptions contained in the contract, 
to find pointed out some fires not insur- 
ed against. When, therefore, the policy 
proceeds to declare that the defendant 
shall not be liable for any loss by riot 
it is at least reasonable to infer that 
the parties meant such a loss as by the 
prior provisions of the contract the de- 
fendant would be bound to indemnify 
against. It would surely be unreason- 
able to conclude that the parties in- 
tended. to use such great particularity in 
an effort to exempt the company from 
liability for loss which could not in any 
sense of the word be embraced in the 
general terms of the policy and as to 
which there was no occasion to intro- 
duce an exception. If there was nothing 
else upon which one could rely in an ef- 





fort to reach a proper solution of the 
present controversy I think the rule 
which requires the court in all cases to 
adopt a reasonable construction in pref- 
erence to an unreasonable one would 
force the conclusion that the parties did 
not go to the trouble of introducing a 
special provision in the contract, in the 
nature of an exception, for the sole pur- 
pose of guarding the company against a 
loss which it could not in any event 
be held liable for under the policy. Be- 
yond doubt it is much more reasonable 
to conclude that the purpose of the par- 
ties was to guard the defendant against 
loss for which it would be otherwise 
bound. 
Meaningless Instruction. 

“(c).—To decide that the purpose of 
the parties in introducing the exception 
quoted was merely to provide that the 
company should not be liable for break- 
age and like injury caused by a riot 
is to hold the clause in question to be 
nothing more than meaningless surplus- 
age. It has no effect and accomplished 
no purpose whatever, as a part of the 
contract, if it is so construed. The in- 
terpretation contended for makes it a 
nullity. To give any clause in a writ- 
ten contract an interpretation which 
makes it meaningless and which makes 
it accomplish no purpose in the structure 
of the instrument is jin effect to disre- 
gard such clause altogether. Such a 
construction clearly violated the rule 
which requires that effect be given to 
all parts of the writing, and to every 
word of it, if possible. It violates the 
rule which prohibits the court from dis- 
regarding any stipulation of the con- 
tract and which prohibits it from treat- 
ing any part thereof as surplusage as 
long as it is possible to assign any rea- 
sonable meaning of function to iit. Bs- 
pecially ought the court to avoid such 
an interpretation when the leading 
clause in the contract provides that the 
defendant shall be liable for loss by 
fire, except as hereinafter provided and 
when the only exception afterward 
found in the instrument which could 
exempt the defendant from liability for 
any loss to plaintiff's tobacco is the ex- 
ception providing that the company 
shall not be liable for loss caused by 
invasion, riot, etc. 


“T feel that it would do violence to the 
provisions of the policy in question for 
the court to so construe the same as to 
wholly nullify one of the leading stipula- 
tions therein. It cannot be doubted that 
this would be the effect of adopting the 
construction contended for by plaintiff. 

“The language used in this clause of 
the contract being subject to an inter- 
pretation that will make it an effective 
part of the instrument, it is to be pre- 
sumed that the parties intended it to 
have this effect, and it is the impera- 
tive duty of the court to adopt such an 
interpretation in preference to one 
which would make the clause in ques- 
tion apply to a matter entirely foreign 
to the subject matter of the contract. 
I do not think it can reasonably be 
said that there is any ambiguity or ob- 
scurity in the clause in question such 
as would give the court a choice be- 
tween two interpretations. 





NATIONAL LIFE 


INSURANCE CO. 


MONTPELIER, VERMONT. 


Established in 1850. 


JOSEPH A, De BOER, Prest. 
JAMES T. PHELPS, V.-Prest. 
JAMES B. ESTEE, 2d V.-Prest. 
OSMAN D. CLARK, Secretary. 


Operating in 36 States, 


H. M. CUTLER, Treasurer. 
A. B. BISBEE, Med. Director 
Cc. E. MOULTON, Actuary. 
F. A. HOWLAND, Counsel. 


This Company held January 1, 1908 and gained during the past decade: 


EE a ivinaiic se dndeencsatebaseckévesags $40,354,241.29 Cain, 172 per cent. 
SURPL UG, ...........2000. cceccrccrsccese $4,539,688.47 Cain, 149 per cent. 
INSURANCE................ ernastdee’ $153,467,472.00 Gain, 100 per cent. 


ITS LIFE, TERM AND ENDOWMENT CONTRACTS ARE LIBERAL AND ATTRACTIVE. 


J. F. MAKLEY, General Mgr. 
149 Broadway, New York. 
J. V. ALEXANDER, General Mgr. 
1134-36 Granite Bidg., Rochester, N. Y. 


M. H. MULLENNEADX, General Mgr, 


119 State St., Albany, N. Y. 
A. H. GSELLER, Mgr. 
9 Clinton 8t., Newark, N. J. 





THE 


Union Central 


Life Insurance Co. of Cincinnati 
Established 1867 





Has the following unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in lowest 
cost to policy-holders. Its new i908 poli- 
cies are simple in verbiage and most liberal 
in provisions. THE UNION CENTRAL has 
no investments in stocks or bonds. 


JESSE R. CLARK, —_E. P. MARSHALL, 


President. Vice-President 


RELIANCE LIFE 


—— | 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 





Exceptional opportunities for General 
Agents in 
PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 





THE 
Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ties deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance. 

Paid-Up Assurance. 

Change of Beneficiary. ° 

Days of Grace. 

Valuable options of Increasing Assur- 
ance or Decreasing Cost. 

Payment in Installments 
Annuity. 


or as a4 


Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 





MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 


R Hi. Gillifford, President. 
John H, Claney, V.-Pres & Treas. 
W. K, Reifsnyder, Secretary. 
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INDUSTRIAL DEPARTMENT 


D. E. Hamilton, superintendent of the 
Cleveland, Ohio, district of the Metro- 
politan has been transferred to the 
Paris, Ky., district succeeding E. R. 
Dickerson who has accepted an assist 
ancy in the Louisville district. As the 
Paris district now includes the Win- 
chester district, recently closed, Sup- 
erintendent Hamilton has hopes of mak- 
ing a decided increase in both branches. 





Twenty-five superintendencies of the 
Prudential which lead in increase in 
industrial for the year: P. H. Showalter, 
Denver; H. R. Kendall, Louisville; C. 
W. Godfrey, New York 2; A. Huebner, 
New York 5; J. H. Monteith, Peoria; 
Cc. V. Dykeman, Long Island City; A. 
X. Schmitt, Chicago 2; E. E. Litz, 


Omaha; A. A. Jekel, St. Louis 4; B. 


R. Cosby, Parsons; G. W. Lamson, 
Chicago 5; G. S. Wainwright, Wash- 
ington; W. H. Joyce, Buffalo 1; F. B. 
Reilly, Brooklyn 5; A. Chobotsky, New 
York 6; E. J. Nealy, Chicago 3; J. R. 
Ireland, Chicago 10; F. Kielty, 
Wilkesbarre; W. E. Quinlin, Potis- 
ville; A. C. Grant, Milwaukee 1; W. 
J. Crook, Salem; W. S. Barnes, El- 
mira; V. W. Kenney, Baltimore 32; J. 
J. Quigley, Red Bank; W. J. Sum- 
merell, Chicago 9. 





Colonial appointments to assistancies: 
J. J. Cross, Paterson; M. H. Kasin- 
dorf, West Philadelphia. E. J. Kester 
has been appointed manager ai Allen- 
town. 





Twenty-five superintendencies of the 
Prudential which lead in increase in 
ordinary for the year: C. A. Stewart, 
New York 1; Z. T. Miller, New York 
8; M. L. Mohor, Boston 1; A. Hueb- 
ner, New York 5; W. E. Quinlin, Potts- 
ville; W. H. Joyce, Buffalo 1; P. F. 
Kielty, Wilkesbarre; S. Saperstein, 
West Hoboken; H. J. Schubert, Scran- 
ton 1; E. W. Barrett, Vincennes; N. 
D. Krull, Jamaica; J. A. Flummerfelt, 
Watertown; J. H. Monteith, Peoria; 
G. A. Nitshe, Bridgeton; J. P. Kelly, 
Orange; W. A. Alexander, Brooklyn 9! 
W. A. Thompson, Minneapolis; H. R. 
Kendall, Louisville; A. Chobotsky, New 
York 6; A. A. Jekel, St. Louis 4; P. 
H. Showalter, Denver; H. H. King, 
Dover; J. S. Kendall, Chicago 1; H. 
Gousha, Hazleton; S. Painter, Easton. 





Ex-Superintendent George J. Huster 
of the Metropolitan Norfolk, Va., dis- 
trict, has added to his real estate busi- 
ness, accident and health insurance. 
George is a pusher and business un- 
usually good. 





Relative standing of districts of the 
Union Life of Canada. Basis of annua) 
premium income increase (Industrial 
Quarter-a-Week and Ordinary) combin- 
ed with per cent. of collections. Di- 
vision A—Winnipeg, D. J. Scott; Que- 
bec, J. P. Tremblay; Hamilton, I. J. 
Heath; Toronto, R. M. Gifford; Mon- 
treal, W. J. Paierson, inspector of 
agents; Halifax, L. B. Harlow; Lon- 
don, J. E. Griffiths; Ottawa, A. C. 
Budd. Division B—Niagara Falls, W. 
C. Fowler; Owen Sound, W. H. Wet- 
more; Galt, T. E. Holmes; Valleyfield 
D. Lavoie; Stratford, E. McArthur; St. 
Catharines, D. Stewart; Sherbrooke 
H. N. Brien; Brantford, D. Stowell; 
New Glasgow, H. K. Reynolds; Am- 
herst, D. Milliken; Glace Bay, G. H. 
Meyers; Sydney, F. L. Cox; Yarmouth 
W. F. Mullen, reterboro, John Reed: 
Vancouver, C. F. Broadhurst; Berlin, 
L. M. Sylvester. ‘ 





The men of the Life Insurance Co. 
of Virginia who write the right sori 
of business. Not a lapsed policy in 8 
weeks—Weisner, Charlotte; Parisy, N. 
O. No. 3. Not a lapsed policy in 6 
weeks—Wall, Terre Haute; Mooney 
Atlanta. Not a lapsed policy in 5 weeks 
—.uck, Roanoke. Not a lapsed policy 
in 4 weeks—Tucker, Newport News; 


Savage, Norfolk; Howard, Roanoke; 
Black, Roanoke; Berry, Elizabeth City; 
Cassady, Salisbury; Dorman, Washing; 
ton. 





James Ward, an old and valued agent 
of the Prudential in the Baltimore 1 
district, died on the 8th inst. after a 
protracted illness. He commenced ser- 
vice in the same district nearly 21 years 
ago, and was consequently a Class D 
member of the Prudential’s Old Guard. 
He was 66 years of age and retired 
from active duty several months ago. 
He held a warm place in the hearts of 
all his associates who will sadly miss 
him. 





The old Cleveland, Ohio, and Wade 
Park-Cleveland Metropolitan districts 
have been consolidated, with Superin- 
tendent George W. Bodenhorn in 
charge. 

The leading agent of the Colonial in 
respect of Ordinary for the year is G. 
Salinger of Harrisburg, and after him 
may be mentioned M. Backal, Harlem; 
J. Joachin, Paterson; H. Hart, Orange; 
J. Jurland, Middletown; T. M. Devers 
West Philadelphia. Agent B. Heksch 
oi New Brunswick leads the Colonial 
Industrial record, followed by M. J. 
Devine, Trenton; J. L. Hait, Middle- 
town; W. Spangler, Reading; A. T. 
Gray, Norristown; Charles Mambro 
Fittsburg. 





Ladder of fame of the Life Insurance 
Co. of Virginia, two weeks ending June 
8, 1908: Thurman, Atlanta, $4.03; 
Holmes, Shreveport, $2.40; Andrews 
Atlanta, $2.40; Ross, Columbia, $2.35; 
Selleneit, Charleston, $2.30; Batastini 
Columbus, $2.20; T. M. Durham 
Shreveport, $2.15; J. P. Durham 
Shreveport, $2.07; Kaufman, New Or- 
leans No. 2, $2.05; Young, Laurens 
$1.95. 





Last week closed a most enthusiastic 
and exciting contest with the Colonial 
forces, culminating in a flag day 
celebration. It was known as the Betsy 
Ross Contest and represented the work 
of four consecutive weeks. The win- 
ning districts were each presented with 
a large flag of the original thirteen star 


design, and the more successful agents 
of the winning districts received hand- 
some souvenirs in addition. The fortu- 
nate districts were Williamsburgh, Man- 
ager L. Janson; Newark, Manager C. 
W. Hugg; Norristown, Manager G. W. 
Fenimore; Orange, Acting Manager J. 
C. Conley, and Middletown, Special As- 
sistant Manager R. H. Galloway, Jr. 





Superintendent P. W. Northcott, the 
worthy successor of the late B. J. Lynn 
of the Metropolitan’s Jersey City dis- 
trict is making a few changes in the 
personnel of the staff, not many, but 
almost weekly, very satisfactory in- 
creases both in Ordinary and Industrial 
are recorded. 





The Germantown-Philadelphia district 
of the John Hancock, W. H. Sexton 
superintendent, is taking in new terri- 
tory and largely increasing the debit. 
Very few superintendents are better 
equipped to improve a district than 
Mr. Sexton, as his Brooklyn record 
demonstrates. 





Arthur Coningsby for many years one 
of the most successful superintendents 
eonnected with the Metropolitan, died 
at his home, 31 Brooklyn avenue, Brook- 
lyn, N. Y., on the 12th inst.; aged 57. 





Who Bides His Time. 
Who bides his time, and day by day 
Faces defeat full patiently, 
And lifts a mirthful roundelay, 
However poor his fortunes be— 
He will no: fail in any qualm 
Of poverty—the paltry dime 
It will grow golden in his palm, 
Who bides his time. 
—James Whitcomb Riley. 





“Indicator” Charts. 

From The Indicator of Detroit we 
have received two valuable publications 
covering life insurance transactions 
during the year 1907. One shows the 
business of American and Canadian 
legal reserve companies in the United 
States, giving a five-year comparison 
for the period ending December 31, 
1907. The price is 50 cents. 

The second book is a “Pocket Chart 
of Co-operative Life Accident and Fra- 
ternal Associations,” statistics being 
given for a five year period. Price 25 
cents. 








INDUSTRIAL INSURANCE 








OUR NEW SALARY AND 


H. POLLMAN EVANS, President 


For Agents, offers a splendid opportunity for afew additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


COMMISSION CONTRACT 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 











J. G. Walker, President. 


T. Wm. Pemberton, lst Vice-Pres. 


W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company °F Virginie 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONESR Southern Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 
The LARGBST Southern Life Insurance Company. 


The Most Approved Ferms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 





-- 


jubmceesieeiesensieete OVER— $3,500,000 
sscbauebitabenanicekel OVER—$60,000,000 
Total Payments to Policyholders since Organization NEARLY—$8,000,000 





MEN WHO CAN 
meet the first 


requirement will 
WORKERS find the other two 
Wanted in promptly supplied 
ood by the 
G 4 UNION 
Territory MUTUAL. 
To Sell Policies recently 
e changed to com- 
Plain ply with revised 
* +2 laws. Everything 
Policies 


up to the times. 


Union Mutual Life Insurance Co., 
PORTLAND, MAINE 


FRE. E. RICHARS, President 


Epson D, Scorre.p, Supt.., 
180 Broadway, New York City 
THORNTON CHASE, Supt., 
84 Adams St., Chicago, II. 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America’”’ 


Write 
either 











AGENTS WANTED 


Any honest, capable and industri- 
ous man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach: The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 


THE REALLY LOW COST AND 
HIGH QUALITY 
of the NEW Low-Cost Policy Have Put 
It in the Forefront of Public Favor. 
Results—Greater Sales and Larger In- 





come for the Agent, 


The NEW Low-Cost 
Life Insurance Policy 


of 


The Prudential 


We want Agents. 
We want Managers. 
We want YOU! 


The Prudential Insurance Company of America 


Incorporated as a Stock Company by the State of New Jersey. 


JOHN F. DRYDEN, President. 
Home Office, - - NEWARK, N. J. 


Canvassing Literature 
A BANKINC PROPOSITION 


Contrasting The Merits of Life Insurance 
With Savings Banks. 
A SERIES OF APOLOCIES 
How The Royal Arcanum Hoodwinked 
Its Members. 
Price $i per 100; $2.50 per 500 
— 06 oer (400 
Special advertisements printed on orders 
of 1,000 or over, without charge. 


Address THE EASTERN UNDERWRITER 

















105 WILLIAM ST. 
NEW YORK CITY 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone °497 John. 


B. F. HADLEY, G. A. WATSON, 
Editors. 
T. H. SWARTZ, Business Manager. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
Yeark, N. Y., under the Act of Congress 
ot March 3, 1879. 


INSURABLE INTEREST. 


Elsewhere is given a decision by the 
Supreme Court of North Carolina in the 
case of Victor vs. The Chadwick Manu- 
facturing Company involving the right 
of a corporation to insure the life of an 
official whose services may be of finan- 
cial value to it. 

The actions brought were of a friend- 
ly nature, instituted by stockholders to 
establish the validity of certain policies 
upon the life of a former officer, and 
taken out for the protection of the cor- 
poration. 

The decision in this case in the lower 
court was in favor of the corporation, 
but the same, 
holding that as the charter of the com- 
pany does not specifically authorize ex- 
penditures for the insuring of lives, the 
management is the 


Supreme court reverses 


over-stepping 
bounds by doing so. 

It iis held that the insurance of prop- 
erty in order to protect valuable assets 
is perfectly proper, even though it is a 
transaction not provided for in the 
charter. This of course is viewed asa 
commonsense business transaction. 

While the property of a corporation 
is of substantial value, it may not be 
of such vital importance as the genius 
behind the project. It is stated that 
Wilson was “a manufacturer and finan- 
cier of great capacity, skill and ability,” 
and the which he performed 
for the mills “during the whole time he 
the position of president 
were of great and peculiar value, and 
such services as could be performed by 
the said Wilson only; that said services 
were of great benefit and advantage to 
the defendant .and its stockholders, ‘in- 
cluding plaintiff.” If such is trae, then 
the death of Wilson would have meant 
a financial loss to the corporation. In 
addition to the expense of securing a 


serviices 


occupied its 


successor, business would have suffered 
in the meantime. Stockholders also 
might have wavered iin their confidence 
as to the future of the project. Why 


then had not the corporation something 
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to protect, and a legitimate insurable 
interest in his life? 

The decision tis of considerable im- 
portance and its chief danger lies in 
the possibility of its use as a precedent 
in other sections of the country. If 
confined to North Carolina, the damage 
done would be of a trifling nature. 

* * + * 

One point of the opinion is worthy of 
mention namely: 

There are few investments of more 
uncertain value than a life insurance 
policy, as there is nothing more uncer- 
tain * * * than the period of a 
given human life. The safety of insur- 
ance companies consists in the average 
length of life among thousands of per- 
sons. 

That is where the learned justice 
errs, for it is that very feature which 
makes a life insurance policy of certain 
value. 

No investment that the average man 
can make has such a fixed, substantial 
value as that of a life insurance policy. 
It is the immediate creation of an estate 
which would be an impossibility for 
most people during a life time of thrift 
and economy. 

As regards the “safety of life insur- 
ance companies” experience has demon- 
strated that the business is conducted 
upon a scientific basis which coupled 
with management, bids de- 
fiance to what is styled the “uncertain 


competent 


element.” 





TAKING A DESPBRATE CHANCE. 


At a recent meeting of the Pennsyl- 
Association of Local Fire 
Insurance Agents a _ resolution was 
adopted recommending that an effort be 
made to secure by legislative enactment 
an increase in the brokers license fee. 

Presumably competition has been felt 
from those not actually engaged in the 
business of fire insurance, but who by 
virtue of a license issued by the State, 
for which a fee of $10 is paid, are privi- 
leged to place risks which may come 
under their control. It is probably as- 
sumed that by securing an increase in 


vania State 


the license fee, many who now carry a 
license for possible emergencies’ would 
consider it an unnecessary luxury. 

This seems to be taking a desperate 
chance. The burdens of fire insurance 
resulting from increased taxes and fees 
have multiplied at an alarming rate, 
until at the time the expendi- 
tures along these lines have an import- 
ant bearing on the total. If the legis- 
lature opens up the subject, there is no 
telling what the outcome may be. 

A broker who is determined to place 
business will secure a license no matter 
what the cost may be; on the other hand 
any increase made will fall equally 
severe on the agent who finds it neces- 
sary in the conduct of business to take 
out a broker’s license annually. 

Why trifle with what has frequently 


present 


proved as disastrous as the buzz saw? 








WHY GO TO LOS ANGELES? 
It is rapidly approaching the time 
when life insurance men must decide 
as to whether or not they will attend 
the annual convention of the National 
Association of Life Underwriters to be 
held in Los Angeles, August 18, 19 and 





20. The question will probably be 
asked “Why should I go to Los An- 
geles?” 

In the first place, loyalty to the Na- 
tional Association prompts every affili- 
ating life underwriter to make an 
earnest effort to be present, and if pos- 
sible make the convention an unprece- 
dented success. Western people have 
been invited to join the association, 
and it has never seemed unreasonable 
for them to come East—even to Toron- 
to—to attend an annual meeting. This 
is the first time the life underwriters 
of the East have been asked to go to 
the extreme West. 

Secondly, the great field of endeavor 
among life insurance men in connec- 
tion, with their organization, lies in the 
West and South. President Charles 
Jerome Edwards wisely abandoned a 
contemplated trip in the East for a tour 
of the Western States. A great impe- 
tus may be given to the association 
movement in the West by a rousing at- 
tendance of Eastern delegates at the 
coming convention. 

In the third place, the man who 
makes the trip will probably get the 
best return for the money expended of 
any convention he ever attended. The 
journey to the beautiful city of the 
West is one that rivals comparison for 
beauty, while it affords an excellent op- 
portunity to get an idea of the vast 
country we are living in. To attend a 
convention at Chicago, St. Louis, Kan- 
sas City or many other western points, 
eastern delegates would be called upon 
to pay expenses approaching the requi- 
sites of the present year, but in attend- 


ing the Los Angeles convention one 
has a magnificent tour through the 
most interesting scenic region of the 


United States, and combines in one trip 
probably more good things than could 
be obtained in any other trip imagin- 
able. 

Another point worthy of emphasis is 
the effort being put forth by Californi- 
make the entertainment the 
ever. 


ans to 


greatest 





A PITTSBURG ITEM. 


Surety underwriters will no doubt be 
interested in the following “Pittsburg 
item” taken from the New York Com- 
mercial: 

A two-thousand-a-year bank clerk was 
arrested yesterday just as he was leav- 
ing his $40,000 home in his $6,000 auto- 
mobile for a short trip to his $90,000 
summer residence. This, it is superflu- 
ous to add, is a Pittsburg item. 





Arranging for Capital Increase. 


Both of the Omaha, Neb., surety com- 
panies—the National Fidelity and Cas- 
ualty and the Lion Bonding and Surety 
—have planned to increase their re 
spective capitals to $250,000, and their 
net surplus accounts to $50,000, before 
January 1, 1909. When the added funds 
are secured the companies will launch 
into new fields. 





‘it has been a source of much pleas- 
ure to us reading your interesting jour- 
nal and we have become attached tc 
The Eastern Underwriter so much that 
we do not care to miss a single issue 
so we are hereby authorizing you *o 
continue sending it.”—Butt and Lynch 
general insurance agents, Blytheville 
Arkansas. 


MUST SHOW THE AGREEMENT, 


HELVETIA-SWISS BEATEN. 
Court Decrees That its Reinsurance 
Treaty With Rhine and Moselle 
Must be Exhibited. 





Unless a restraining order be secured 
before July first, the Helvetia-Swiss Fire 
Insurance Company, of Switzerland, by 
decision of the Supreme Court of New 
York must submit for inspection by the 
attorneys for Luther H. Holton, the 
original or a certified copy of iits rein- 
surance agreement with the Rhine and 
Moselle Insurance Company of Germany. 

The action is one of several institu- 
ted through the energies of the Alfred 
M. Best Company of New York, in an 
effort to realize against the Rhine and 
Moselle on behalf of California claim- 
ants. 

In the San Francisco disaster the 
German corporation was involved to the 
extent of about $4,000,000. It promptly 
repudiated all liability and withdrew 
from the United States, leaving no as- 
sets here that might be attached, sav- 
ing the questionable one of “premiums 
in course of collection.” 

The concern had a reinsurance ar- 
rangement, negotiated abroad, with the 
Helvetia-Swiss, and the present plan of 
the creditors is to hold the latter cor- 
poration responsible for the extraordin- 
ary losses of the former. Some years 
ago the Swiss company transacted a 
direct business in this country, and for 
the protection of its American policy- 
holders had on deposit with trustees in 
this city about $600,000. 

Attachments against this fund, held 
by the Central Trust Company of New 
York and by Superintendent of Insur 
ance Kelsey have been secured under 
assigned claims against the Rhine and 
Moselle and a persistent and skillfully 
conducted legal battle is being waged 
over the deposit. 

Whether it can be properly claimed 
for creditors of the reinsured company 
will hinge upon the nature of the treaty 
contract, which will now have to be sub- 
mitted for inspection. 

As ancillary receiver of the Rhine 
and Moselle, A. Leo Everett of New 
York, has a suit in equity against the 
Helvetia-Swiss and others, while a 
score or more additional actions are 
pending against the defaulting German 
company in the California courts. 

By late decision the German couris 
will not recognize judgments against 
home institutions secured in the Cali- 
fornia. Whether they will honor a de- 
cree of a Federal court, as a comity 
between nations, remains to be seen. 





COMING CONVENTIONS. 





International Association of Accident 
Underwriters, Atlantic City, N. J., July 
7, 8, 9 and 10. 

National Association of Local Fire In- 
surance Agents, St. Paul, Augus* 11, 12 
and 13. 

National Association of Life Under- 
writers, Los Angeles, August 18, 19 
end 20. 

American Convention (composed of 
the smaller Western and Southern life 
insurance companies), Denver, Augus* 
19, 20 and 21. . 

Insurance Commissioners, 
August 25, 26 and 27. 


Detroit, 





A Deserved Promotion. 


T. Howard Lewis, for a number of 
years the Albany, N. Y., manager of the 
Mutual Life, has been rewarded by ap- 
pointment as Boston manager of the 
company, succeeding Darwin E. Dudley, 
deceased. This is certainly a deserved 
promotion as the Boston office includes 
the Providence, R. I, agency as well, 
and. gives Mr. Lewis one of the largest 
and most profitable agencies in the gift 
of the company. 
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~ FIRE INSURANCE DEPARTMENT — 





PENNSYLVANIA FIRE AGENTS. 


INTERESTING ANNUAL MEETING. 








Strong Resolutions Adopted—State De- 
partment Inspectors Criticized—Of- 
ficers and Executive Committee. 





The Ninth Annual Meeting of the 


Pennsylvania State Association of Local 
Fire Insurance Agents, held in the 
Grand Army Hall, at Harrisburg, was 
called to order by George H. Burns, a 
well-known local agent of Kittanning, 
Pa., pending the arrival of President D. 
F. Collingwood of Pittsburg. 

Among the delegates present, rep- 
resenting their respective boards were: 
William H. Wren, Lewistown, Samuel 
D. Bausman, J. W. Eckenrode, Lancas- 
ter; W. J. Raffensberger, C. T. Culp, 
York; George H. Burns, Kittanning; M. 
R. Alleman, Steelton, Pa.; A. P. Cooley, 
Titusville; S. L. Yetter, Middletown; H. 
A. Crow, Connellsville; J. Henry Miller, 
Lebanon; J. R. Eichinger, New Cumber- 
land; D. F. Collingwood, Pittsburg; 
George O. Gray, Bellefonte; H. M. Bird, 
Charles Adler, J. H. Musser, Anson P. 
Dare, M. L. Heisler, E. B. Rankin, John 
Paul Jones and Frank R. Leib, Harris- 
burg. 

‘the following committees were ap- 
pointed: On Nominations: Messrs. Mus- 
ser, Wren and Bird. On Resolutions: 
Messrs. Burns, Crow and Adler. 

President Collingwood In Charge. 

President D. F. Collingwood arrived 
in time for the afternoon session of 
Wednesday and in his address called at- 
tention to the work of the Association 
in the past and what may reasonably be 
expected in the future. 

Discussions indulged in at this ses- 
sion related to finance, overhead writ- 
ing, ownership of expirations and incor- 
porated agencies. 

Section 2, Article 5 of the Constitu- 
tion was amended to provide for a mem- 
bership fee of $3 per year, to be used as 
follows: $1 for subscription to the 
American Agency Bulletin; $1 per cap- 
ita tax to the National Association and 
$1 for current expenses of the State As- 
sociation. 

Trust Companies and Brokers. 

Considerable discussion took place in 
regard to the placing of agencies with 
trust companies and the disastrous ef- 
fects thereof, after which the following 
resolution was introduced and adopted: 

Resolved, That we reaffirm our denun- 
ciation of the practice of trust compan- 
ies representing fire insurance compan- 
ies and the incorporating of agency and 
selling of stock to assured, and rebat- 
ing of ten per cent. commission to stock- 
holders of incorporated agency, as per- 
nicious to the business of fire insurance 
and request the support of local and na- 
tional associations of local fire insur- 
ance agents. Further, that we refer this 
to our Legislative Committee and sug- 
gest that a bill be offered at the next 
State Legislature similar to the anti-re- 
bate law now in force in Massachusetts. 

The present brokers license fee in 
Pennsylvania is $10, and as _ will be 
noted by resolution herewith which was 
adopted, an effort is to be made to se- 
cure an increase of same. 

Resolved, That the executive com- 
mittee and the legislative committee be 
authorized to use their efforts toward 
an increase of the broker’s license and 
the enactment of such a law 

The resolution committee appointed 
to report at the next annual meeting is 
comprised of the following: D. F. Col- 
lingwood, Pittsburg; W. C. Helmbold, 
Clearfield; George W. Billman Read- 
ing; Frank F. Irwin, Phillipsburg and 
Howard M. Bird. 

Criticize State Insurance Department. 

The Association went on record as 
disapproving the present method of 
conducting the State Insurance Depart- 
ment. It is alleged that two inspectors 
are employed at an annual salary of $1,- 


500 and expenses for the specific pur 
pose of prosecuting violations of the 
law, and that though they have been 
in office for more than a year, no viola- 
tions have been reported. The matter 
was placed in the hands of the legisla- 
tive committee for suitable action. 

It was also recommended that an ef- 
fort be made to secure the appointment 
of a State Fire Marshal, to operate 
along lines similar to that in vogue in 
Ohio. 

An organization committee, to work 
in the interest of “increased member- 
ship” was appointed, with George H. 
Burns of Kittanning as chairman. 

Jonathan Jessop President. 

The officers elected for the ensuing 
year were as follows: President, Jona- 
than Jessop, York; Vice-Presidents, 
Samuel D. Bausman, Lancaster; George 
H. Burns, Kittanning; George O. Gray, 
Bellefonte. Secretary and Treasurer, 
Frank R. Leib, Harrisburg. Executive 
Committee, Frank R. Leib, Harrisburg; 
James F. Stone, Philadelphia, D. F. Col- 
lingwood, Pittsburg; William H. Wren, 
Lewistown; George W. Billman, Read- 
ing; W. J. Raffensberger, York; F. H. 
McCormick, Williamsport. Legislative 
Committee, J. Hall Musser, Harrisburg; 
F. L. Hitchcock, Scranton; E. L. Wads- 
worth, Erie. 

Delegates to the National Convention 
to be held at St. Paul, Aug. 11, 12 and 
13, are given herewith: A. P. Dare, 
Harrisburg; C. G. Boland, Scranton; H. 
A. Crow, Connellsville; J. F. A. Ran- 
dolph, Waynesburg; Jas. F. Stone, 
Philadelphia; Geo. H. Burns, Kittan- 
ning; Geo. W. Lenhart, Brownsville; 
Geo. M. McCandless, Pittsburg; W. C. 
Helmbold, Clearfield; S. L. Yetter, Mid- 
dletown. 

Alternates: A. B. Mann, Condersport; 
C. O. Morris, Leechburg; A. W. McCor- 
mick, Lock Haven; Clare P. Du Shane, 
New Castle; A. F. Brown, Bradford; 
Peter Koch, McKeesport; A. G. Marr, 
Shamokin; J. Henry Miller, Lebanon; 
E. C. Anderson, Kane; Paul Sheafer, 
Pottsville. 

Resolutions Commitee Report. 

The report of the Committee on Reso- 
lutions adopted in full, was as follows: 

Ist. Ownership of Agents’ Expira- 
tions.—Declared by the Supreme Court 
to be the property of agents; they may 
be sold for their benefit and renewals 
may be solicited by purchaser. 

The importance of this court decision 
cannot be overestimated, settling au- 
thoritatively as it does a debatable mat- 
ter about which uncertainty had exist- 
ed, and establishing the legal right of 
an agent to the business acquired by 
him by personal solicitation or pur- 
chase. (Note, this decision was arrived 
at through a legal contest, the expense 
of which was borne by the National 
Association. There is no probability 
that such a contest would have been 
undertaken by any single individual.) 

2nd. Non-Solicitation of Expirations 
on Business Sold.—This matter, vitally 
affecting the value of business secured 
by an agent through years of labor, or 
purchase, hag been substantially settled 
by the adoption of the “Worcester 
Board Rule” by the National Associa- 
tion of Local Fire Insurance Agents, 
and the recommendation that iit be 
adopted by all local boards. The Wor- 
cester Board Rule, which has been en- 
tirely satisfactory during the past ten 
years, is ag follows: 

“Members of this board shall con- 
sider the knowledge of expiration of 
risks, placed with them by fellow-mem- 
bers, or coming into their possession 
by reinsurance of a company or trans- 
fer of a company from one agent to an- 
other, as confidential, and soliciting of 
such risks by them or others over whom 
they have control, shall be considered a 
violation of the rules of this board and 
contrary to the spirit of personal honor 
upon which this association is founded.” 

38rd. Overhead Writing.—The evils of 

(Continued on Page 13.) 
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TALK OF RADICAL ACTION. 





Suggestion That Southeastern Under- 
writers Association Take Charge of 
the District of Columbia. 





In spite of the continued effort of the 
local agents of Washington to improve 
the fire insurance situation of the Dis- 
trict of Columbia, company managers 
are anything but pleased with present 
conditions, and there is already talk of 
placing the territory under the jurisdic- 
tion of the Southeastern Underwriters 
Association) 

Should such action be taken, and its 
adoption is by no means a remote pos- 
sibility, the era of high rates and high 
commissions so long enjoyed by the 
agents of the Capitol City will bea 
thing of the past, and instead they will 
have to be content to draw fiat fifteen 
per cent. upon extremely modest tariffs. 

The association formed by the local 
men a short time ago, of which’ Ralph 
Lee is president and A. N. Hamilton, 
manager, does not seem to be taken 
seriously, companies writing business 
at any figure they see fit, regardless as 
to what their competitors may be 
getting. While tariffs upon mercantile 
building and stocks are held pretty 
closely to old figures, the preferred busi- 
ness is taken at from eight to twenty 
cents, the majority offices writing it at 
ten cents. 

Shortly after it was formed the new 
association endeavored to collect from 
companies a tax of one-quarter of one 
per cent. upon their Washington pre- 
miums for expenses; while several of- 
fices paid the assessment the majority 
bluntly refused to do so, nor would they 
stand a tax to liquidate the four hundred 
odd dollars of ability incurred by the 
District of Columbia agents in their litj- 
gation against the Underwriters Asso- 
ciation of the Middle Department. 





Third Avenue Railway Schedule About 
Placed. 

With the sole exception of thirty per 
cent. upon one ot the buildings the en- 
tire insurance schedule of the Third 
Avenue and its allied lines of New York 
City constituting nearly $5,000,000 of 
business, has now been placed by the 
brokers in charge, Marsh & McLennon 


Under their intelligent direction the 
fire hazard of the risk has been reduced 
immeasurably, and the companies now 
write freely a property that a short 
time ago they religiously tabooed. 





MANAGER PIPKIN REMEMBERED. 





Active Head of Atias Assurance Gets 
Loving Cup—Frank Lock Makes 
Presentation Speech. 





London, June 24.—By cable to the 
Eastern Underwriter.—A feature of the 
centehery exercises of the Atlas Assur- 
ance Company of this city, was the 
presentation to General Manager Pip- 
kin of a handsome silver cup, modeled 
somewhat after the famous yacht cup 
The donors were the company’s man- 
agers throughout the world. United 
States Manager Frank Lock made the 
presentation speech. 

Present from the United States, be- 
sides Mr. Lock are Western Manager 
Neuberger and Pacific Coast Manager 
Devlin. 





AGENTS FOR MARINE BRANCH. 
Haas and Mcintyre, of Atlanta, to Rep- 
resent Marine Department of Com- 
mercial Union in South. 





An important departure by the Com- 
mercial Union Assurance Company of 
London, is the appointment of Haas 
and MclIntyre, of Atlanta, general 
agents of its marine department for the 
South. Mr. Mcintyre received the rep- 
resentation during his recent trip 
abroad. 

Haas and Mcintyre are among the 
largest insurers of cotton in the country, 
and their new connection with the Com- 
mercial Union will prove of inestimable 
value in handling their business. 





Sale of Water Bonds. 

To complete the construction of a 
new water main begun last November 
the city of Hoboken, N. J., recen‘ly is- 
sued $95,000 worth of water bonds. 





Beginning with July 1, the firm name 
Scott, Alexander & Talbot, well known 
William street agents, will be discon- 
tinued, the successors being John M. 
Talbot & Co. 



















10 


THE EASTERN 


UNDERWRITER. 





June 25, 1908. 








HOLD ANNUAL CONVENTION. 
(Continued from page 1.) 
to us as agents. We should also be 
ready to cooperate with our companies 
in correcting any abuses from which 
they suffer and help to improve con- 
ditions for them. The welfare of our 
business in the future will depend upon 
the cooperation between company and 
agent in bringing about improved con- 
ditions for both. 
Duty to the Public. 

We should also remember our obliga- 
‘ions to the insuring public. In view 
of the very large proportion of people 
who are purchasers of fire insurance, 
it is natural to expect that the public 
will in these times be giving more at 
tention to the conduct of our business 
Most insurers recognize the necessity 
of paying adequate raves for their in- 
surance. They have reason, however 
to expect that a business of the magni 
tude of fire insurance and one of such 
great importance to all classes, should 
be conducted intelligently, equitably 
and economically. This the public will 
reasonably demand and we should wil- 
lingly endeavor to give. 

The volume of fire losses in this 
country has reached alarming propor 
tions, and it is our duty to do everything 
we can to reduce the immense fire 
waste and thereby decrease the burden 
to the insuring public. While there 
has been a marked advance in the 
method of rate making during the past 
few years, there is still much chance 
for improvement. With preferred 
classes inviting excessive commissions 
and non-paying classes that the agents 
know not where to place, schedule rat- 
ing cannot be considered to have reach- 
ed the desired scientific stage. We have 
recently seen the unsatisfactory results 
of arbitrary advances in rates to meet 
sudden emergencies. If all companies 
had suffered alike at Baltimore and San 
Francisco, the flat percentage advance 
made on account of the conflagrations 
in these two places might have resulted 
more favorably. There were, however 
a number of companies seeking busi 
ness in various portions of our country 
that had either little or no loss in the 
two great conflagrations, and to these 
companies, whose financial condition 
did not demand the increased rates, th: 
temptation to ignore them was in many 
instances too great to resist when *hey 
could secure a large volume of desirable 
business at the old rates which appear- 
ed profitable under ordinary circum. 
stances, In this way, the number of non- 
board companies has been largely in- 
creased during the past two years. 
Large Surplus Accumulations Desirable. 

The possibilities of reoccurring con- 
flagrations are so great that all rates 
on business in congested districts 
should be made with a view of a gradual 
accumulation of a surplus fund especi- 
ally designed for such contingencies. 
Companies should also see that the 
amount involved in a district subject to 
a conflagration had at least some rela- 
tion to the amount of their surplus. 

If we are foresighted, we wili also 
give attention to the expense item and 
see if it is not for our own interest to be 
ready to cooperate in any reasonable 
effort to reduce the expense of conduct- 
ing our business. While the commis- 
sion, especially the excessive commis- 
sion, to agents is one of the items of 
expense which would receive considera- 
tion in any effort to economize in the 
management of our business, it is by no 
means the only item susceptible of re- 
duction. The expense item is an im- 
portant factor in business ‘these days. 
The one who can do business at a light 
expense has a great advantage over the 
one whose expenses are heavy, and the 
latter is generally replaced by the for- 
mer. 

Needs of the Business. 

The local agent can in many other 
ways help to improve the business— 
such opportunities present themselves 
constantly. We should as agents be 
loyal and faithful to our companies and 
especially to those who are loyal to us. 

To-day, experts are demanded in all 
lines, and if the local agent expects to 


be abreast of the times, he should be 
a student of his business and apply him- 
self to the consideration of the various 
problems affecting it. 

In retiring from the office of presi- 
dent, I wish to thank my associate 
officers and committee men and all the 
other members who have so loyally sup- 
ported my administration during the 
past year. I bespeak for the incoming 
president that same cordial suppor: that 
I have received ai all times. 

President William H. Stevens of the 
Agricultural Insurance Company, then 
delivered the principal address of the 
convention, the topic chosen by him be- 
ing “Confession and Avoidance.” 

Address by W. H. Stevens. 

I cannot refrain from premising this 
essay by expressing keen appreciation 
of the significance of such gatherings 
as these. Whatever may have been the 
attitude of observant managers towards 
the principle of co-operation among 
agents when the principle was new, | 
have yet to hgar one word of anxiety 
or criticism from managerial chairs as 
to any policy finally and definitely 
adopted by your National Association. 

Remote as we are here in this bucolic 
community from the main currents of 
the insurance business, it would be ar- 
rogant to appear to speak with confi- 
dence of prevailing opinions, but I be- 
lieve your association has abundantly 
justified its existence and its claim to 
be at once a conserving and a reforming 
influence. 

I have nourished, but never before 
confessed to the suspicion that it re- 
quires a rarer combination of talents to 
succeed as a local agent than to succeed 
as a Manager, and that if I had an order 
for a representative underwriter I wou.d 
be quite as likely to fill it from the 
agency as from the managerial staff. 
This diplomatic conduct of the affairs 
of a National Association over a con 
siderable period of years, without excit- 
ing the suspicion or hostility of a corps 
of hyper-sensitive associates, whose in- 
terests are not always seen to be one 
with yours, implies a degree of wisdom 
that has never been, to my recollec- 
tion, ascribed to any association of man- 
agers, whatever may have been their 
deserts. Your success has been by no 
means that of a masterly inactivity. 
Not a few justifiable reforms have been 
rammed down our throats, to our great 
good. Our business certainly must need 
amendment in serious particulars, for 
it is without doubt more in danger of 
being “gibbeted at the cross-roads of 
public hatred” than any other which 
does not excite animosity merely by the 
possession of a natural monopoly. I 
must confess that when I am away 
from home I never reveal my connec- 
tion with the business to strangers—not 
because I am ashamed of it—oh no, but 
because I am not adapted comfortably 
or gracefully to live the life of Ishmael, 

One of our manufacturers said to me, 
after the ’Frisco unpleasantness: “You 
have been robbing me for years, but I 
don’t give a damn now. You devils have 
had to pass on the swag to the earth- 
quake sufferers.” His impressions of 
us may be more than of average vivid- 


ness, but they are of the generally ac- 
cepted tint. 

Of course I believe that this attitude 
of the public is essentially unjust, but 
when I realize that human nature is 
the same in England and Europe as 
here and that there a company which 
antagonizes tariff associations is avoid- 
ed by the more substantial and long- 
sighted insurers, while the American 
non-boarder needs scarcely any other 
asset than his dissidence to float his 
policies, I am led to wonder why every 
passer-by thinks he does God service 
if he takes a shy at us. 


Would Puzzle Even a Solomon. 

The conclusion might seem inevitable 
that the management of the business 
on this side of the Atlantic, in its rela- 
tions to the public, must be inferior to 
that on the other side. It does, how- 
ever, not seem absolutely necessary to 
admit that as the sole reason for our 
unpopularity, though we must confess 
to many errors of judgment, to much 
ignorance, to indiscretions, to tyrannies, 
to lack of perspective, to multiplica- 
tion of minutia and to sudden reversals 
of policy that imply either lack of poise 
or that a rate which seems fruitful in 
the burgeoning month of May cannot 
endure the snows of December. But 
after confessing all that, it may be just- 
ly pleaded, in defence of ourselves, that 
Solomon himself, in all his wisdom, 
would have been bewildered by the de- 
velopments of fire underwriting during 
the last decade. New hazards, new pro- 
cesses, new methods of construction, 
new protective devices, new laws, new 
taxes, new state superintendents, new 
penalties, new judges and new juries 
have conspired to put nerves on edge, 
to upset what seemed the best ground- 
ed conclusions, to make the venture ap- 
pear like sailing uncharted seas with 
rudderless ships and blind skippers. 


And then have come, for the first 
time in a generation, a series of confla- 
grations, in whose glare it has been im- 
possible to see clearly or act calmly, 
that have swept not a few earnest man- 
agers across the Great Divide and have 
left all but the iron-willed and resolute 
with lumps in their throats that will 
not down. 


I hope this doesn’t sound like whim- 
pering. Ours is an adult business and is 
not dignified by wrung hands or plain- 
tive appeals. But I think it is not un- 
manly to put some significant facts be 
fore you and to remind you of our com. 
mon humanity; and my purpose is to 
bespeak your consideration, at least tc 
the length of suggesting that the busi 
ness is hardly so disreputable as to de- 
serve to be wounded in the house of its 
friends. I trust I can realize how, in 
your immediate contact with the hos- 
tile public, you have, amid the chang>: 
and excessive particularity of rules and 
rates and forms, found yourselves put 
to your trumps to explain and justify 
only to find when you had explained and 
justified, the rule or the rate or the 
form was changed. Stamp clerks anc 
junior examiners have spent half a min- 
ute in formulating a query which it 
may cost you miles of travel and hours 
of time to answer, or have directed 
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minor changes which have served and 
could serve no other purpose than to 
send your commission into the pocket 
of a non-boarder. 

It is not to be wondered at if, in 
your vexation, some of you have joinec 
the public in a round and ourning de- 
nunciation of the greed, the stupidity, 
the vacillation of the whole iniquitous 
system of tariffs and stamp clerks and 
schedules and, perhaps worst of all 
electric inspections. * * * 

While there is a human tendency to 
go to extremes, not everything that 
seems extreme to either agent or public 
is without justification in the wider ex 
perience of the companies. Much more, 
very much more than half the time 
there are good sound reasons for our 
legislation, even though the legislation 
may not be opportune or expedient. My 
appeal is that the agent should tend to 
stand by the company; tha* he is in a 
position between two antagonists where 
it is his high privilege not to excite 
animosities, but to placate. If the as- 
sured is unreasonable, tell him so; if 
we are unreasonable, tell us so, and tell 
it hard and often. But so far as in yov 
lies, as your conscience and your reason 
permit, while moving us by tears and 
prayers and threats to repentance anc 
a better mind, try and hide our worst 
sins from our customers and say what 
you can to save us from a day of wrath 
at Albany. We fear that day; the vision 
of a judgment and sentence there is 
ever in our minds; we mean to avoid 
every act that would justly cause our 
condemnation. We rely upon you to 
dissipate, or moderate so far as the na- 
ture of the case permits, the prejudice 
ot the insuring public; otherwise, your 
complaints will find their incarnation in 
the Halls of Legislation. * * * 

Schedule Rating. 

One of the most notable recent de- 
velopments in our business relates to 
schedule rating, and like all new pieces 
of machinery it fails to run smoothly. 
There is not only a bewildering variety 
of schedules, but each schedule iis a 
loosely-tied bundle of guesses. Great 
latitude is necessarily given for individ- 
ual judgment; no two independent sur- 
veyors would produce the same rate on 
any but the simplest risk, and finally 
the result is subject to horizontal 
changes based on what it is believed 
the traffic will bear. I think I have said 
enough to indicate that I do not look 
to either Mr. Moore or Mr. Dean as an 
inspired Moses to lead us—shall I say 
through the sea dry-shod—or rather, out 
of the fiery furnace, unsinged. Never- 
theless, no greater step in advance has 
ever been taken by us than the well- 
nigh universal adoption of schedules. 
It would only discredit us to claim that 
any schedule even approximates scien- 
tific accuracy or deals out absolute jus- 
tice or ensures a uniform profit on all 
classes. Neither would it be rational to 
deny that there is much exasperation in 
the frequent changes and that schedules 
are sometimes discredited by an obvi- 
ous reductio ad absurdum. But we 
are struggling towards the light and we 
want you to defend the principle, as 
our special contribution to improved 
economic conditions in this country. 
Don’t rear upon your hind legs and paw 
the air because you think twenty-five 
cents, or whatever is the charge, is too 
much for a sawdust spitbox. Tell your 
customer about it, and out goes the box, 
and the question of the charge becomes 
purely academic. I have never been ad- 
mitted to the inner circles of schedule 
committees, but I suspect that a defect 
or danger that is easily removed gets a 
short shrift with them. They do not 
stop to weigh iits demerits, but adopt 
the attitude of the old-time American 
tough—“hit him in the neck; he’s Irish.” 
But when the danger is essential to a 
business, or is not to be corrected with- 
out costly reconstruction, then the mat- 
ter is carefully studied, the charge rep- 
resents sober judgment and is made in 
sorrow, not in anger. At any rate, the 
agent should appreciate that the prin- 
ciple is the only sound and impregnable 


argument against an anti-compact law 
and our only claim to be considered a 
“beneficient despotism.” 


Methods of Agency Compensation. 

I have already, with much pleasure, 
alluded to the conservative and reasou- 
able character of all your National leg- 
islation. Some of your sister associa- 
tions in the South have recently met 
with a rebuff at the hands of managers 
on the question of increased compen: 
sation. With much diffidence I venture 
a few suggestions regarding commis- 
sions which may perhaps appear only a 
justification of my company’s methods 
against the aspersions of certain “lewd 
fellows of the baser sort” who put their 
trust im the 15 per cent. flat for every 
one, everywhere and at all times, as a 
saving ordinance; but I believe I stand 
on broader ground than that and can de- 
fend graded commissions as the only ra- 
tional method of compensation. Let me 
anticipate possible prejudice by emphat- 
ically asserting that excessive commis 
sions do not mean increased compensa 
tion to you. They mean rebates, middle- 
men and superfluous agents. But let 
me also premise that fifteen per cent. is 
not a sacro-sanct number; it has no 
divine sanction; nothing can be claimed 
for it that sets it apart from 17% per 
cent. or 12% per cent. Its repetition pos- 
sesses no charm to carry one up the 
steeps of light which lead to the gates 
of Paradise, for fifteen per cent. is as 
exorbitant on certain classes as 30 per 
cent. is on others. 

I hold there should be a graduated- 
price scale. We are not of the grade 
ef a Woolworth-syndicate store—‘noth. 
ing over (Or under) ten cents.” No deal 
by wholesale and by retail in high-pric- 
ed and low-priced goods. It does not 
seem a violation of economic laws that 
our price list should fit the circum- 
stances. 

Waiving the question of the absolute 
commission ratio, whether it should be 
from 5 per cent. to 15 per cent. or from 
15 per cent. to 25 per cent. or any other 
figure, I suggest the following defences 
of a graded scale of commissions: 

lst—A long-term, low-rated risk carry- 
ing a small amount of insurance, clearly 
deserves a heavier percentage of ex- 
pense loading than a short-term, high- 
rated risk of large values. The per- 
centage of profit on a bag of chicken 
feed must be higher than on a consign- 
ment of automobiles. 

2nd—A rate of commission which is 
generous on a “target” offers no induce- 
ment to an agent to solicit household 
furniture lines. Much of the small 
desirable household furniture business 
must be canvassed or it disappears en- 
tirely. This canvassing deserves its 
reward. 

38rd—Little expense, in addition to 
commissions, attaches to dwelling lines 
while practically all our expenses for 
maps, surveys, forms, special agents, 
rating associations, laboratories, expert 
examiners and commercial reports are 
an incident of mercantile and manu- 
facturing risks. 

The plea for graded commissions is 
not necessarily a plea for the right to 
pay extra money for extra profit. It is 
a plea to equalize profits by equalizing 
cost. One class should not pay a better 
profit than another, but in computing 
profits many *hings are to be considered 
besides commissions and losses. We 
are assured, on high authority, that 
nothing is finally settled until it is 
settled right. The commission question 
will be a plague to us all, in and out of 
unions, until a proper differential is es- 
tablished. Certainly a scale which 
recognizes only a difference between a 
big town with strong agents and a 
small town with week agents, which 
excepts New York or Albany or Buffalo 
from all control and provides procrus 
tean beds for the balance of the state 
can successfully deny a mixed parent- 
age or entirely remove the stain of 
probable illegitimacy. * * * 

Seriousness of Agents Vocation. 

Since it is the agent with whom the 


insurer comes in closest touch, it is by 
his merits and demerits that the busi- 
ness receives its popular judgment. Is 
it not a reproach that an army of spe- 
cial agents must be kept continually on 
the wing, to police the field, to stimu- 
late flagging zeal, to repair deficien- 
cies. I know the field man has many 
other and pleasanter duties and that to| 
many of you he can come for instruc- | 
tion and guidance, but far too many of 
the local-agency staff fail to magnify 
their office. The business is of sufficient 
intricacy to give exercise to exception- 
al powers. It is not to be entered into 
lightly or pursued flippantly or without 
a sense of vocation and mission. Your | 
association, by widening your horizon, 
by heightening a sense of your solid- 
arity, by substituting universal for your 
individual aims, may gerve some of the 
purposes of the ancient guilds and es- 
tablish standards which will make a 
certificate of authority a real diploma 
not, on all counts, inferior to those of 
professional schools. 


Then followed the report of Secretary | 
and Treasurer Richard L. Wood which 
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showed, among other things, a present | I HENIX 


membership of 351, being an increase 
of 131 over last year, and a cash balance 
on hand of $613.29. 


President Paviour announced the ap 
pointment of the following committees 
for the ensuing year: 


Resolutions: William H. Hecox 
Binghamton; C. H. Woodworth, Buf 
falo; A. J. Reibling, Rochester; D. H. 
Baker, Syracuse; James C. Wilbur 
‘Lroy; H. D. Goodale, Watertown; E. 
F. Wiltsie, Oswego. 

Nominations: C. F. Peck, Waiter 
town; L. G. Morgan, Buffalo; C. S. 
Congdon, Syracuse; Charles C. McNitt 
Norwich; W. H. Mandeville, Olean; D. 
J. Nash, Binghamton; Arnold E. Smith 
Ogdensburg. 


Audit: W. P. Bender, Buffalo; F. 
B. Decker, Rochester; G. H. Johnson 
Syracuse. 

A discussion on the subject of “Non 
Board Companies and Non-Board Ag: 
ents,” led by Hon. William H. Mande 
ville, of Olean, and participated in by 
Messrs. C. S. Beals, of Carthage; C. 
H. Woodworth, of Buffalo; Richard L. 
Wood, of Buffalo; J. V. Baker, of Gou 
verneur; August Steinbeck, of Syracuse 
and Mr. A. J. Reibling, of Rochester 
was next in order. 


The remainder of the morning ses 
sion was taken up with the reports of 
delegates as to conditions existing at 
their several localities. 


Afternoon Session. 

At the opening of the afternoon ses 
sion at 1:30, C. H. Woodworth, of Buf- 
falo, led a discussion on the topic, “To 
Whom Does the Local Agent Owe Al 
legiance?” This was participated in by 
W. H. Mandeville, of Olean, and others. 


W. H. Hecox, of Binghamton, chair- 
man of the Committee on Resolutions 
reported the following; which were un 
animously adopted: 


“We note with satisfaction the dis 
position of Governor Hughes to requiré 
all fire insurance organizations to do 
business on the same basis of taxation 
and recommend that our legislative 
committee be instructed to consider 
amendments to the laws of the state 
in relation to fire insurance that will 
make all fire insurance organizations 
subject to the same examination, tax- 
ation and all statutory requirements. 

“Resolved, That the fiscal year of our 
association shall end at the annual meet- 
ing of the association and that all dues 
shall be payable as soon thereafter as 
possible. 

“Resolved, That all disbursements be 
made by check and be signed by the 
treasurer and countersigned by the 
president. 

“Resolved, That a vote of thanks be 
tendered to the Agricultural Insurance | 
Company and the agents of Watertown 
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for their splendid entertainment and 
hospitality shown us. 

“Resolved, That we again offer our 
co-operation to all interested in opposi- 
tion to anti-compact and all other forms 
of inimical ligislation.” 

W. P. Bender, chairman of the Audit 
ing Committee, reported the accounts of 
the treasurer had been examined and 
found correct. 

D. J. Nash, of Binghamton, chairman 
of the Nominating Committee, reported 
the following nominations of officers for 
the ensuing year, and they were duly 
elected: 

New Officers. 

President: William H. Hecox, Bing- 
hamton. Vice-Presidents: Frederick 
W. Swan, Elmira; Glenn H. Johnson, 
Syracuse; J. C. Wilbur, Troy; L. G. 
Morgan, Buffalo; J. V. Baker, Gouver- 


neur; G. H. Russell, Albany. Chairman 
Legislative Committee: Richard L. 
Wood, Buffalo. Secretary and Treas- 


urer, C. F. Peck, Watertown. 
Executive Committee. 

Edward S. Hawley, Buffalo; Henry 
D. Goodale, Watertown; Charles C. Mc- 
Nitt, Norwich; William E. Richards, 
Utica; W. C. Rose, Albany; James F. 
Murphy, Niagara Falls; Jonas Shays, 
Owego; F. H. Lapham, Cherry Creek; 
Charles T. Goodrich, Newburgh; Robert 
S. Paviour, Rochester; William H. 
Mandeville, Olean; M. J. O’Brien, Buf- 
falo; Horace VanVoast, Schenectady; 
W. B. LeRoy, Cohoes. 

There being no nomination made of a 
chairman of the Grievance Committee, 
the president-elect was empowered to 
appoint such officer later on. 

On motion, the newly elected officers 
and members of the executive commit- 
tee were empowered to act as delegates 
to the National Convention. 

After adjournment, the delegates 
were entertained with a parade and 
drill on Public Square by the Watertown 
Fire department, a band concert, and 
automobile rides through the public 
parks and about the city. 

It was voted by all to be the most suc- 
cessful convention the Association has 
yet held. 


RATE TROUBLE AT CLEARFIELD. 





Special Agents Invited to Meet at Penn- 
sylvania Town, and Endeavor to 
Correct Present Practices. 

Rate-cutiing on the part of avowed 
non-boarders has reached such a pass 
at Clearfield, Pa., that the chairman of 
the county committee requested inter- 
ested special agents to meet in the city 
on the 25th inst. and consider the situ- 
ation. 

In the heart of the Pennsylvania coa! 
region, Clearfield, now a thriving town 
of about six tnousand inhabitants, at 
one time was a prominent lumber cen 
tre, but the industry has entirely di 
appeared, and general manufacturing 
taken its place. 

It is reported that in addition to the 
non-board companies that wholly com. 
pose the agency of Hagerty and Sack 
ett, rate-cutting has been indulged in 
on the part of certain companies in the 
agencies of Helmbolt, Stewart and 
Hoover, and John Ureg. 

Where aggravated cases of rate-cut 
ting have been brought to the attention 
of loyal offices they have authorized 
their agents to meet the competitior 
where necessary to retain business, but 
not otherwise. 

The situation is extremely strainec 
and while the abrogation of rates has 
been stayed thus far, such action will 
likely be resorted to unless the specials 
at their meeting to-day succeed in put- 
ting through a reform programme. 





Echo of Baltimore Conflagration. 

A reminder of the Baltimore confla- 
gration was the payment a day or two 
ago by receivers of the Home Fire of 
the Monumental City, of an 8 1-3 per 
cent. dividend to creditors. The latest 
and final distribution makes the total 


payment to creditors 78 1-3 per cent. 


ON COMMISSION BASIS. 





New York Fire Insurance Exchange De- 
cides to Abolish Salaries for Branch 
Office Managers. 





In an effort to solve the perplexing 
branch office problem, which ai times 
has proven so serious as to threaten 
the very life of the New York Fire In- 
surance Exchange, a special meeting of 
the association was held last Thursday 
and the report of the special committee 
dealing with the branch office question, 
considered paragraph by paragraph. 

It was finally decided to abolish, as 
of August first, the salaried method of 
compensating branch managers, and in- 
stead give them an overriding commis- 
sion of 12% per cent. Through this 
latter method *he cost of procuring up- 
town business is definitively fixed at 
42% per cent. instead of the nearly 
sixty per cent. which was wha: the com- 
panies were paying under former con- 
ditions. It should, moreover, put a stop 
to the double dealing practices that have 
long disgraced the conduct of ithe 
branch offices. 

North British Opens Up. 

Taking advantage of the new condi- 
tions the North British and Mercantile, 
which discontinued its branch offices in 
disgust four years ago, will again enter 
the field. Its first appointment is that 
of Pease and Elliman, branch managers 
at Madison avenue and 42nd street, two 
clean-cut men who would be a credit to 
any company. 





SIGNING THE PLEDGE. 





Large Brokerage Firms Falling Into 
Line With Suburban Fire Insurance 
Exchange. 





After vowing repeatedly and very em- 
phatically that they would never sign 
tue brokerage pledge of the Suburba 
Fire Insurance Exchange, Johnson and 
Higgins attached their signatures to the 
document some days ago, as company 
managers confidently predicted they 
would. Johnson and Higgins bluffec 
beautifully for a time, but were forced 
to their meat when they attempted to 
place the large lines of the Federal 
Sugar Company of Yonkers and the 
Standard Varnish Company of Staten 
Island, both +f which risks they control 
and have to go outside with in order 
to secure sufficient covering. 

Following the signing by Johnson and 
Higgins, Benedict and Benedict, who 
were always willing to join the organi- 
zation but declined to do so while their 
chief competitor was outside, fell into 
line, and it is now thought that within 
a short time Pate and Robb, Frank and 
Du Bois and Willcox, Peck and Hughes, 
will also be numbered among the ortho- 
dox in this respect. 

On Tuesday officials of the New York 
Fire Insurance Exchange’ conferred 
with the executive committee of the 
Suburban Fire Insurance Exchange re- 
garding matters of common interest. 





WELL BACKED. 


Good Men Behind the Newly Formed 
National American Fire of Chicago. 
H. P. Magill, Manager. 





In the Eastern Underwriter of last 


week, we mentioned the organization of 
the National American Fire of Chicago, 
and the appointment of two highly re- 
garded New York City firms as general 
agents in Eastern territory. 

“John B. Hobbs, president of the Na- 
tional American Fire is one of Chicago’s 
most substantial capitalists, who during 
his active days was well known as pres- 
ident of the Board’ of Trade, bank pres- 
ident, etc., and who during recent years 
has had many real estate and other in- 
terests. The other officers of the com- 
pany are vice-president and counsel, 
Judge Oliver H. Horton, who has revent- 
ly resumed the practice of law after 
many years on the bench and vice-pres- 
ident and manager, Henry P. Magill. 
The full board of directors, which wilt 
include other prominent Chicago and 
Milwaukee business men, will soon be 
announced. 

“Mr. Magill, who will have charge of 
the underwriting, is well known in in- 
surance circles. Before coming to Chi- 
cago nine years ago he had built up, 
during some fifteen years’ residence at 
La Crosse, Wisconsin, then the second 
city, one of the largest local agencies in 
the state, where he represented four- 
teen millionaire comparies, including 
the American of Philadelphia, Comnec- 
ticut of Hartford, Fire Association of 
Philadelphia, Germania of New York, 
Girard, Manchester, Northern Assur- 
ance of London and Providence, Wash- 
ington. During the last nine years he 
has built up with signal success, as Sec- 
retary and Manager, the Nationai Mu- 
tual Church Insurance Company of Chi- 
cago, which now has over $31,000,000 at 
risk, confined to such properties as are 
used directly in the service of the 
Methodist Church. Mr. Magill has also 
established a general agency in which 
he represents the Louisville Insurance 
Company of Louisville, Ky. He was se- 
lected as Western manager for the two 
million dollar company that was pro- 
jected two years ago by Louis S. Amon- 
son and associates of Philadelphia, 
since then suhstituted by the People’s 
National plans.” 


HEAVY FINE IMPOSED. 





F. J. Burnett, Member of Greenville, 
Pa., Board Penalized For Violation 
of Rules. 





Jreenville, Pa., which has been the 
center of attraction to the fire insurance 
men of Pennsylvania, upon several oc 
casions, had a “rousing” meeting of its 
Board recently to consider charges of 
violations of rules against F. J. Burnett, 
manager of one of the large agencies. 
It was rather a stormy affair, twen- 
ty-four instances being cited where 
rates had been cut. The Board finally 
imposed a fine of $20 for each count, or 
a total of $480 in all. 

The Greenville Board was formed fol- 
lowing rate war experiences a year ago 
and predictions were made that the 
agreement would be of but short dura- 
tion. However it is said to be “solid 
to a man” with the exception of Burnett 
—who from time immemoria! has been 
accused of cutting rates—and members 
are looking férward to the time when 
the Board will be one of the strongest 
in the State. 
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PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohio. 
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New York. 


MATTER GOES OVER. 





Keen Regret Expressed at Failure to 
Take Action Regarding Condition 
Inspector at Scranton. 





Very general regret is expressed by 
members of. the Underwriters Associa- 
tion of the Middle Department over the 
refusal of the executive committee of 
the organization at its latest meeting to 
act upon the matter of employing a con- 
dition inspector at Scranton, Pa. 

The chairman of the District Com- 
mittee, John J. Babcock, who is thor- 
oughly familiar with the conditions of 
Scranton and has been fighting for 
months to get the endorsement of the 
inspectorship plan, is keenly disappoint- 
ed at the seemingly needless delays en- 
countered in carrying out the project. 
Meantime property in and about Scran- 
ton continues to burn at a lively pace; 
many of the fires, it is reasonable to as- 
sume, could have been avoided had an 
alert inspector been om duty. In view 
of this justifiable supposition the slight 
additional expense that would be in- 
curred through the employment of an 
inspector, seems trifling in comparison 
with the heavy sums lately paid for 
claims. 

Within the past sixty days in addition 
to the large department store loss at 
Scranton, the Dunmore High School of 
Dunmore, and the Graef Stove Works 
of Dixon City, the latter two points be 
ing suburbs of Scranton, were burned 
the aggregate cost to the insurance 
companies being in the neighborhood 
of $150,000. 

Some twelve years ago Scranton, as 
now, was troubled with an epidemic of 
bad fires. In a final effort to check 
them an energetic and tactful inspecto 
was employed, who went from risk to 
risk, noting rubbish accumulations and 
other fire breeding spots, and making 
suggestions for improvement. The net 
result was that the city’s loss record 
soon showed iimprovement, the result 
continuing satisfactory until the inspec 
tor was taken off the work and set to 
testing electrical equipments. 





REFERRED TO COMMITTEE. 


upecial Agents Will Undertake Com 
pletion of New Loca! Association 
at Schenectady. 


A large number of special agenis 
were in Schenectady, N. Y., by special 
invitation last Tuesday, and considered 
the best means for restoring harmony 
among the local agents of that city 
For some time past certain agencies 
have made no secret of their willing 
ness to cut rates and the practice ha 
been freely indulged in. 

The gathering of the specials last 
week was with a view to suppressing 
the evil and preventing its recurrenc: 

A new constitution, providing among 
cther things for the imposition of a 
substantial fine in the event of non 
tariff compliance, was adopted by the 
local men. Several of the agents 
though willing to endorse the proposi- 
tion verbally, yet refused to do so in 
writing and the task of securing signa- 
tures will be undertaken by a special 
committee of the field men. 





For Increased Efficiency. 





To gain advantage of the admirab! 
office and field facilities of Crum and 
Forster, John E. King, general agent 
of the Richmond Insurance Company 
of New York, will on July first, remove 
his office to the North River building. 
He will continue to direct the under 
writing policy of the Richmond, the 
business of which is developing rapidly, 
but under the new arrangement will 
be absolutely relieved of burdensome 
detail. 





Charged with misapplication of funds 
and embezzlement George Metzzer, 
president of the defunct Broadway Sav 
ings Bank, of Toledo, O., was arrested 
at his home last week. 
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SEVERE -LOSS AT READING, PA. 





Fire in Stichter Hardware Company 
Plays Havoc—Insurance On Stock 
and Building. 





The Stichter Hardware Company, ex- 
tensive dealers in hardware, No. 595-509 
Penn street, Reading, Pa. suffered 
severe loss by fire June 15, the origin 
of fire being unknown. The loss on 
puilding is estimated at 80 per cent. 
and the loss on stock 90 per cent. 

This building was located in the hear‘ 
of the business district, and at times it 
was thought the fire would assume con- 
siderable proportions, but owing to the 
very efficient work of the fire depart- 
ment was confined to the hardware 
store and adjoining saloon property. 

Insurance On Stock. 

A list of the insurance on *he stock 
is as follows: 

Hardware Dealers Mut., $3,000; Roya’ 
(2 policies), $12,500; Royal Exchange 
$2,500; Sun Fire, $2,500; London & 
Lancashire, $2,500; Firemens of New- 
ark, $2,500; Glens Falls, $5,000; St. 
Paul F. & M., $2,500; Boston (2 poli- 
cies), $5,000; Williamsburgh City, $2,- 
500; Rochester-German, $2,500; Ham- 
burg-Bremen, $2,500; Globe Underwrit- 
ers, $2,500; German Alliance, $5,000; 
Westchester Fire, $5,000; Niagara Fire 


$2500; Northern of London, $5,000; 
Farmers Fire, $2,500; Manatawny Mu- 
tual, $2,500; Reliance, $2,500; Phoenix 


of Hartford, $2,500; Fire Association 
$2,500; German American, N. Y., $2,500; 


Springfield F. & M., $5,000; Buffalo 
German, $2,500; Union of Pittsburg 
$2,500; Delaware of Philadelphia, $2,- 


iu; Firemens Fund, $2,500; Ins. Co 
of N. A., $5,090; American-Central, $2, 
$500; L. & L. & G., $2,500; Aetna, $2, 
500; Phoenix of London, $2,500; Phenix 
f Brooklyn, $2,500; Commercial Union 
$2500: North British & Mer., $2,500; 
Hartford Fire, $2,862; total, $120,782. 
Insurance on Building. 
The list of insurance on the building 
ziven herewith: 
Hartford (2 policies), $7,500; Ameri- 
N. J., $2,500; New York Under 
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writers, $3,000; London Assurance, $2,- 
500; Mechanics, Phila., $2,500; Royal 
$3,000; Sun, $3,000; total, $24,000 





General Agents for Oklahoma Company. 





Charles E. Ring, United States maa 
ager for McLean Stinson anu Compan) 
of Toronto, advises that the firm has 
newly “been appointed general agents 
of the Merchants & Planters Insuranc« 
Company of Muskogee, Okla., for the 
writing of surplus lines outside its home 
state and we will issue policies from 
our offices in San Francisco, New York 
and Chicago. As you are aware, the 
Merchants & Planters is not only the 
oldest, but the largest and strongest 
company organized under the laws 0’ 
the State of Oklahoma. It has a capital 
stock of $200,000 fully paid up, and net 
surplus as of this date $200,000. Its 
capital is invested in bonds and mort 
gages in Oklahoma, all of which have 
been approved and passed upon by the 
insurance department as well as thc 
banking department of that state.” 


Will Be Admitted to Membership. 





Favorable action was taken by the 
executive committee of the Under 
writers Association of the Middle De 
partment over the membership applica- 
tion of J. L. Mines, general agent of 
the lately formed William Penn Fire 
Insurance Company of Pottstown, Pa. 
The application will be voted upon by 
members at the next meeting of the 
association, which is to be held at At- 
lantic City. 





In succession to F. R. Galacar, re- 
cenily resigned to connect with the 
Springfield Fire & Marine, Frank E. 
Dunham has been appointed New Eng- 
land special agent of the National Union 
Fire, of Pittsburg. Mr. Dunham has 
been chief clerk in the Boston zeneral 
agency of H. G. Fairfield & Co., prior 
to which time he was on the road for 
the North American Fire. 





LEGAL NOTICES. 


STATE OF NEW YORK 
INSURANCE DEPARTMENT. 
ALBANY, May 20, 1908. 

Whereas, Commonwealth Fire Insur- 
ance Company located at Dallas in the 
State of Texas, has filed in this office 
a sworn statement by the proper offi 
cers thereof showing its condition and 
business and has complied in all re- 
spects with the laws of this Sta‘e re- 
lating to fire insurance companies in- 
corporated by other States of the 
United States. 

Now therefore, in pursuance of law, 
I, Otto Kelsey, Superintendent of In- 
surance of the State of New York, de 
hereby certify that said company is 
hereby authorized to transact its ap 
propriate business of fire insurance in 

is state in accordance with law. dur- 
ing the current year. The condition 
and business of said company at the 
date of such statement (December 31 
1907) is shown as follows: 

Aggregate amoun* of admit- 

ted assets 
Aggregate amount of liabili- 

ties (except capital and sur- 

plus),ineluding reinsurance 143,849.41 
\mount of actual paid-up 

a 
Surplus over all liabilities .. 83,679.27 
Amount of income for the 
Pets Serer 
ChO SOGRs 6ka08 bowseseinee 156,047.11 

In witness whereof, I have 

hereunto subscribed my name 
[Seal] and caused the seal of my 

office to be affixed the day and 

year above written. 

OTTO KELSEY, 

Superintendent of Insurance. 
Whilden & Hancock, 

Managers for New York State, 

No, 84 William St., New York. 


STATE OF NEW YORK 
INSURANCE DEPARTMENT. 
ALBANY, May 20, 1908. 

Whereas, Austin Fire Insurance 
Company located at Dallas in th 
State of Texas, has filed in this office 
a sworn statement by the proper offi- 
cers thereof showing its condition and 
business and has complied in all re- 
spects with the laws of this State re- 
lating to fire insurance companies in- 
corporaied by other States of the 
United States. 

Now therefore, in pursuance of law, 
I, Otto Kelsey, Superintendent of In- 
surance of the State of New York, do 
hereby certify that said company is 
hereby authorized to transact its ap- 
propriate business of fire insurance in 
this state in accordance with law, dur- 
ing the current year. The condition 
and business of said company at the 
date of such statement (December 31 
1907) is shown as follows: 
Aggregate amount of admit- 

bc Ce me 
Aggregate amount of liabili- 

ties (except capital and sur- 

plus),including reinsurance 194,031.33 
Amount of actual paid-up 

NEE wa dancdtccuaecnets 
Surplus over all liabilities .. 
Amount of income for the 

TO: Siew cs ene oad tbde sae 
Amount of disbursemen‘s for 

| Pee eee 205,590.93 

In witness whereof, I have 
hereunto subscribed my nam: 

[Seal] and caused the seal of my 


$482,527.60 


200,000.09 
88,496.27 


240,803.08 


Office to be affixed the day and 
year above written. : 
OTTO KELSBY, 
Superintendent of Insurance. 
Whilden & Hancock, 
Managers for New York State, 
No. 84 William St., New York. 





UNDERWRITER. 


MAKES EASTERN APPOINTMENT. Samuel Gans 





Western Empire Fire Names Arthur 
Wolf of New York its General 
Agent. 





*Arthur Wolf, well recalled as a for- 
mer Indiana special agent has been ap- 
pointed general agent in the East for 
the Western Empire Fire, of Spokane, 
Wash., the present capital of which is 
$100,000, with a like amount of surplus. 
It is planned to double both items be- 
fore January Ist next, when application 
for admission to New York, New Jersey 
and Pennsylvania will be made. Mean- 
time the company is prepared to write 
the better grade of surplus risks 
through the New York City office of 
Mr. Wolf. 





PENNSYLVANIA FIRE AGENTS, 





(Continued from page 9.) 
this vicious practice, a constant source 
of danger to every agent, has been 
brought to the attention of companies, 
who have with great unanimity, at the 
request of our committees, declined to 
write insurance over the heads of their 
local agents, we in return agreeing to 
share commissions with agents in dis- 
tant places honestly controlling busi- 
ness in our territory. This result at- 
tained through the efforts of our asso- 
ciation is in the nature of a compro- 


mise, equally agreeable to companies 
and ourselves. 
4th. Dual Agencies.—Believing dual 


agencies to be detrimental both to com- 
pany interests and our own, we have 
enlisted nearly all the companies on 
our behalf so far as the appointment 
of additional agents is concerned, with 
the further understanding that, as dual 
agencies expire from any cause, they 
are not to be renewed. 


5th. Rate Wars.—Those of our mem- | 


bers who passed through the disastrous 
rate war days of 1877-1883 do not need 
to be told of the fatal results to com- 


panies and agents of those days of 
strife, when companies’ receipts and 
agents’ commissions dwindled to a 


scarcely discernible sum. The National 
Association has been able to adjust seri- 
ous differences in various parts of the 
country, and stands prepared to offer 
its services anywhere and at any time 
they may be required. 

6th. Legislation—Our members are 
well aware of the danger we as a body, 
and our principals as well, are under 
from unfavorable, impracticable and 
vicious legislation. Eternal vigilance 1s 
said to be the price of liberty, and the 
matter requires the watchful care of 
committees of our state and national 
associations, as well as the active labor 
of every agent. 
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Leopold Gans 


President Vice-Pres. & Gen’] Mer. 


Samuel Gans Co. 
186-188 Wooster St., N. Y. 


New York Chicago Atlanta 


RENOVATORS OF FIRE AND 
MARINE SALVAGES 
Telephone 4835 Franklin 


Stocks handled at lowest. percentage con- 
sistant with proper results, accompanied 
always with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss. 
Always telegraph or telephone at our 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-200 E. Madison St. 


Northern Assurance Co. 


OF LONDON, ENG. 








U. S. Statement as of Jan. 1, 1908. 
Admitted Cash Assets..... $4,592,630 
All Liabilities, incl. Res’rves 3,257,435 


Net Surplus in U. S...... $1,335,195 





Eastern and Southern Departments 
Company’s Bullding, 
38 Pine Street, New York. 
GEORGE W. BABB, Manager. 
T. A. RALSTON, Sub-Manager. 





Toronto 
Chicago 


McLean Stinson & Co. 


LIMITED 
SURPLUS LINE UNDERWRITERS 


New York 
London 


43 CEDAR STREET 


New York. 
Telephoae 264 Joba 
Direct Consection at Londoa Lloyds 








INSURANCE LAW 


Ceorge J. Kuebler 
543 The Rookery, Chicago, Ill. 
Tel. Harrison 3532 
CONTESTED CLAIM EXPERT 
FACILITIES FOR RE-INSURANCE 

















JOHN C. PAIGE CO. 
INSURANCE 
BS KILBY ST. BOSTON, MASS, 

















Organized 1872. 


GUARDIAN 


Fire Insurance Co. 


Of Pennsylvania. 





Capital....... . «..+$200,000 
C0 ee 602,901 
Net Surplus....... 31,251 


Robert Dickson, President. 





Organized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 





Capital............$200,000 
ASRS... cccccccces 893,322 
Net Surplus........ 90,823 


R. D. Tweeddale, Ass’t Sec. 


Executive Offices: 


84 WILLIAM ST.., 








NEW YORK 
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FORMALLY ENTERED IN N. Y. 





Jakor Insurance Company of Moscow 
Licensed in Empire State—Trans- 
acts Reinsurance Only. 





Having made the required deposit of 
$200,000 with the State Insurance De- 
partment, and placed an additional 
300,000 in the hands of its United 
States trustees, the Jakor, of Moscow, 
Russia, was licensed in New York State 
on the 20th inst. It seeks reinsurance 
only and will be actively represented 
here by Sumner Ballard. 





Automobile Patrol Wagon to be Pur- 
chased. 





Six thousand dollars has been appro- 
priated for the purchase of an automo- 
bile wagon for the Newark, N. J., Fire 
Patrol. The machine is to be of forty- 
horse power,and is expected to cut down 
present running time fully one-half. 

On each of the patrol wagons is a 
book containing a complete list of all 
sprinkler equipped risks, the location of 
their chief shut-off drips, sewer open- 
ings, etc., the information being highly 
necessary when the firemen seek to 
drain an equipment, or run off accumu- 
lated water. 





W. M. Morris Local Superintendent. 





W. M. Morris, who for some years 
past has had immediate charge of the 
New York City and suburban business 
of the Aachen and Munich, and has at- 
tended practically all of the Exchange 
meetings on the company’s behalf, has 
been given the title of local superin- 
tendent. 





Creates New Special Agency Field. 





To relieve Special Agent Turner Fit- 
ter, of Atlanta, of a portion of his ex- 
tensive territory the Sun Insurance 
Office has created a new special agency 
field consisting of Maryland, District of 
Columbia and Virginia, placing in 
charge thereof A. E. Church, a gradu 
ate of the New York office. 





Home Loses a Valued Special. 





A wire from State Agent Lowry, of 
St. Paul, Minn., to the Home, announces 
the sudden death on the 23rd of W. H 
Mackey, special agent for the company 
in Minnesota and the Dakotas. He had 
been connected with the corporation 
for nine years and was held in high re- 
gard by Mr. Lowry and the head office 
management. 


After City Treasurer of Bloomington, 
Indiana. 








From investigation thus far it is re- 
ported that Harry A. Axtell, city treas- 
urer of Bloomington, Ind., is short 
$60,000 in his accounts; $40,910 being 
apparently due the Real Estate Build- 
ing Association of which he was secre- 
cary, and $7,200 the city. 





Tired of being a fugitive from justice 
Willard H. Myers, formerly head book- 
keeper for the National Safe Deposit 
Company of Washington, D. C., from 
which he embezzled $15,009 four years 
ago, gave himself up early last week 
and was sentenced to two years in the 
penitentiary. 





Street Railway Accidents Increase. 





Due to the use of open cars the num. 
ber of accidents reported by the street 
railway companies for Greater New 
York during the month of May was 445 
greater than that reported for the pre- 
ceding month. 





CASUALTY AND 
_SURETY HAPPENINGS _ 








RETAINS ITS IDENTITY. 





Norwich and London Accident Associa- 
tion Will be Continued as Distinct 
Company by New Owners. 





Speculation as to what the future of 
the Norwich and London Accident In- 
surance Association of England which 
entered this country for business about 
fifteen months ago would be, now that 
its stock is owned wholly by the Nor- 
wich Union Fire Insurance Society, was 
set at rest several days ago through an 
authoritative statement made to “The 
Standard” by A. B. Cilley, United 
States manager of the first named or- 
ganization, after he had had full ad- 
vices from the other side; Mr. Cilley 
said: 

“The provisional agreement entered 
into between the directors of the Nor- 
wich & London Accident and the direc- 
tors of the Norwich Union Fire is not 
intended to in any way interfere with 
the business of either institution in the 
United States. 

“The Norwich and London Accident 
will preserve its identity as the Nor- 
wich & London, although its stock may 
be owned by the Norwich Union Fire 
in the future as such, instead of as in 
the past by individual stockholders 
holding stock in both companies. 

“This amalgamation of interests or 
transfer of ownership stock will have 
no effect upon the business of the 
United States Branch of the Norwich 
& London other than to add strengihand 
prestige of more millions, as back of 
the $2,500,000 assets of the Norwich & 
London Accident will be approximately 
$8,000,000 assets of the Norwich Union, 
without taking into consideration the 
uncalled capital of both organizations. 

“You may say that the United States 
management of the Norwich & London 
is well pleased with the fact that the 
company is to be materially strength- 
ened by the proposed transfer of owner- 
ship which is to come up for ratification 
before a general meeting of sharehold- 
ers, the date for which has not yet been 
set.” 





TRAVEL SUPPLEMENT. 





New Feature Offered by the Preferred 
Accident Insurance Company— 
Schedule of Losses Paid. 





As a travel supplement to its definite 
policies the Preferred Accident Insur- 
ance Company of New York, now sells 
for a premium of $5 or $2.50 payable 
only once, a rider promising, for the 
maximum premium, these additional 
benefits: 

Against bodily injury effected solely 
through accidental means (suicide or 
any attempt thereat, whether sane or 
insane, not included), if sustained while 
the insured is a passenger and is with- 
in any railway (or street railway) pas- 
senger car, or while the insured is a 
passenger and is on board a steam 
vessel licensed for the regular trans- 
portation of passengers, to wit: If such 
bodily injury, sustained as defined 
above, shall directly and independently 





WANTED. 





A YOUNG MAN WITH A GOOD 
RECORD, WELL POSTED, AND EXxX- 
PERIENCED IN PRODUCING PER- 
SONAL BUSINESS IN CASUALTY 
INSURANCE AND SURETY BONDS 
DESIRES TO MAKE .A SALARIED 
CONNECTION FOR EITHER OFFICE 
OR FIELD WORK WITH SOME GOOD 
AND PROGRESSIVE COMPANY, OR 
WITH SOME GOOD AGENCY. AD- 
DRESS, CASUALTY AND- BOND 
AGENT, CARE OF EASTERN UNDER- 
WRITER. 


of any and all other causes, and within 
ninety days from the date of such acci- 
dent, result in any one of the losses 
enumerated in the schedule below, the 
company will pay the sum specified 


opposite such loss, and which payment | 


shall be in addition to any sum that 
would otherwise be payable under the 
above numbered policy. 

Schedule of Losses Under This Supple- 


Der Bie OE  civcsccsenidsscendas $5,000 
For loss of both hands by sever- 
ance at or above the wrist .... 
For loss of both feet by severance 
at or above the ankle ........ 5,000 
2or loss of entire sight of both 
eyes, if not irrecoverably lost .. 
For loss of one hand and one foot 
by severance at or above the 


wrist or ankle ..............- 5,000 | 


For loss of entire sight of one 
eye, if irrecoverably lost, and 
one foot by severance at or 


MBOVS CHO GREIS .c.ccccsincvocs 5,vut | 


For loss of entire sight of one 
eye, if irrecoverably lost, and 
one hand by severance at or 


OUGNS TRS WIE. «oie is cee cons 5,000 | 





REDUCE COMMISSION RATE. 





Brokers to Get 25 Per Cent. in Greater | 


New York After July First. 





A prolonged session of the Burglary 
Underwriters’ Association was held at 


the offices of the Aetna Indemnity Com- | 


pany on Thursday last, the major por- 
tion of the time being spent in deciding 
what had actually been done a: the 
preceding gathering and adjusting the 
records accordingly. 
ed debate it was decided that while the 
commission of 25 per cent. to be paid 
brokers in Greater New York would 
become effective July first, 
brokerages could be paid upon July re- 
newals. 

The application of the Aetna Acci- 


dent and Liability Company for admis- | 


sion into the association was favorably 
acted upon. 





GOBBLES SMALL RIVAL. 





Great Western Accident Reinsurés En- 
dowment Accident—Both lowa Con- 
cerns. 





The latest concern to be gobbled by 
the Great Western Accident Associa- 
tion, of Des Moines, which is seeking 
business with unusual aggressiveness 
this year, is the Endowment Accident 
Insurance Co., of Sioux City. 

The Great Western was formed in 
1895 and on January 1, 1908, claimed 
annual premiums of $97,394, insurance 
in force of $21,624,172, and admitted as- 
sets of $359,700. 





Approve Reduction of Capital. 





The stockholders of the Aetna Indem- 
nity Company at a special meeting held 
on Tuesday approved the plan for re- 
ducing the capital stock by cutting the 
par value from $50 to $25 per share. 
This will make the capital $250,000 in- 
stead of $500,000, the released funds be- 
ing credited to the surplus account. 





General Agent for New York and Penna. | 





C. L. Stowell of Rochester, N. Y., has 
been appointed general agent of bas 
Southeastern Associates for the States | 


of New York and Pennsylvania. The| 


above organization is composed of the 
Southern of New Orleans and Guardian 
of Pittsburg. It also has a reinsurance 


treaty with several foreign institutions. 





5,000 


5,000 


Following extend- | 


|The Empire State" 
| Surety Company 


Ip acacidscadeacctensinn’ $500,000.00 
bike cennncs oat rane 204,602.35 


Surety and Fidelity Bonds, Liability, 
Burglary, Plate Glass, Boiler, Personal 
Accident and Health Insurance. 


OFFICERS: 
Wm. M. Tomlins, Jr., President. 
Moses May, 
Willard P. "Reid, 
Walter J. Moore, 
R. 8. Keelor, M. D., 
Daniel Stewart, Secretary. 
Alfred J. Hodson, Ass’t Sec’y. 
Warrel 8. Pangborn, Treasurer. 
Hugo Hirsh, General Counsel. 


New York Office, 84 William St. 
Brooklyn Office, 192 Montague St. 


Vice-Presidents, 





LETT ZTE aa 





of New York 

| SUPERIOR POLICIES 

KIMBALL C. ATWOOD, President. 
290-292 Broadway, New York." 





_ The Metropolitan 
| Surety Company 


38 PARK ROW, 
| NEW YORK CITY. 





present | 


M. Joseph McCloskey, President. 

| Andrew T. Sullivan, First Vice-Prest- 
dent. 

Clinton D. Burdick, Second Vice-Presi- 
dent. 


Walter C. McClure, Secretary. 
M. J. Mulrennan, Asst. Secretary. 








PHILADELPHIA 
CASUALTY CO. 


ROBERT B. ARMSTRONG 
President 


LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT BOND 

INSURANCE 


We Want Live Agents 





New York City Office 
84 WILLIAM STREET 




















HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 





Excess Lines handled anywhere. 
Good connections at Lloyds, London. 
Correspondents solicited. 


I i A Me 








ry 
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THE FALLACY OF INSURING BANK DEPOSITS. 





By A.J. FRAME. 





(Continued from last week.) 


“The Davidson bill, if passed, will take 
from the National banks 1 per cent. of 
their total deposits, or about $60,000,000. 
This means approximately 7 per cent. of 
the total capital of the banks. What is 
to be done with it—keep it in cash or 
invest it in 2 per cent. United States or 
high class state, county or municipal 
bonds? If invested in bonds, and large 
failures occur under panic conditions, 
how will they be turned quickly into 
cash to pay off the depositors? 

“If deposited in banks, can favoritism 
be avoided, and would not the call for 
cash to liquidate large failures with- 
draw from reserves and aggravate 
troubles? 

“In case of deposit insurance, the 
moral hazard, the incompetent hazard 
and the high financier hazard have not, 
nor can they be, eliminated wholly, 
as has been proved, although the banks 
were under careful supervision and con 
troh under the safety fund system as 
well as under ours of the present day. 

“These extraordinary risks undoubt- 
edly have prevented expert insurance 
men who watch every opportunity to 
enter legitimate fields, from entering 
the whole field as proposed. The Kan- 
sas legislature lately showed its good 
sense in leaving the matter to be-set- 
tled between the insurance companie: 
and tue banks in their individual capaci- 
ties. The Ohio legislature, disregard- 
ing Mr. Bryan's eloquence, also turned 
aown the fallacy. The Illinois legis- 
lature did likewise. As age creeps upon 
Oklahoma, the dear school of experi- 
ence will probably teach her legislators 
wisdom. They seem unwilling to learr 
in any other as the many freak and 
injurious laws lately passed will soon 
give evidence. 

“The New York bank commissioners 
supposed safety of the system, the num- 
ber of applications for new acts of in 
corporation far exceeded any prudent 
said: ‘Because of the popularity and 
calculation of profitable investment.’ 

“Under the insurance plan the inno- 
cent depositor would not use any dis- 
cretion as to the integrity and ability 
of the bankers, with whom he deposited 
his money, until he realized to his sor. 
row his error when a panic struck the 
country and his losses would be com. 
pounded in consequence. 

“High ideals are certainly commend- 
able, but perfection is impossible. As 
far as safety to depositors is concerned 
the National banking system is the 
highest ideal as compared with that of 
any progressive nation on earth. To 
raise this standard still higher, all 
should take to heart the eminently 
sound suggestion of Comptroller Ridgely 
in a late report to Congress, wherein 
he says: ‘I am convinced by experience 
that with careful and efficient work on 
the part of the examiner, aided by in- 
telligent and thorough letters of criti- 
cism based on the examiners’ reports. 
any board of bank directors of fair in- 
telligence with an honest desire to obey 
the law can, by co-operating with the 
bank examiner, and the comptroller, 
make the failure of their bank practi- 
cally, if not absolutely, impossible.’ 

“Apply the National currency act to 
the state, savings, and private banks 
and also to trust companies, applying 
regulations consistent with differences 
of conditions and methods of operating 
and losses will be eliminated as far as 
it is practicable for human ingenuity 
to accomplish it, and without doing 
violence to the conservative banker by 
compelling him to indorse for the non- 
conservative under a compulsory law. 
Such a law in effect is pure socialism, 
and every thoughtful statesman should 
be careful not to start this great coun- 


try down grade under the regime, which 
generally results in anarchy. 

“That sturdy democratic senator 
John W. Daniel of Virginia, when lately 
asked the question ‘What do you think 
of the idea of the Government of the 
United States guaranteeing bank de- 
posits?” answered ‘I think the ghost 
of Andrew Jackson would rise up if 
this were seriously undertaken. I have 
not yet met a single senator or repre- 
sentative who is in favor of it, and 1} 
think it would shock the plain people 
of the United States to know that they 
would be taxed to pay possible losses 
of the man who, of his own choice, put 
his money in a bank—money which 
they had not received and which 
they had nothing to do with but 
to leave him to manage it to 
suit nimself. The fact is this species 
of paternalism is foreign to democracy 
which protects every man in his rights 
and leaves him to manage his business 
to suit himself.’ 

“Again, Thomas Jefferson declared 
that, ‘Agriculture, manufacture, com- 
merce and navigation, the four pillars 
of our, prosperity, are most thriving 
when left most free to individual enter- 
prise.’ 

“Why should the Government guaran 
tee bank credits and not all other 
credits?” 





Goes With Continental Casualty. 





W. W. Connel, vice-president of the 
American Assurance, who was formerly 
secretary and was sent to Chicago to 
take charge of the office there and also 
the Illinois and Indiana field, has re- 
signed to become assistant manager of 
the Industrial Disability department of 
the Continental Casualty at the home 
office. The field work formerly super- 
vised by Mr. Connel from the Chicago 
office will hereafter be handled fron 
the home office. 





Special Agent For Travelers. 





Stanley A. Gillespie, of the Gillespie 
Company, Greenville, Pa., has been ap- 
pointed Special Agent for the Travelers 
Insurance Company for the B. & L. E 
R. R., covering the line from Pittsburg 
to Erie. Mr. Gillespie is one of the 
hustling young insurance men of Penn- 
sylvania, who is making good. As to 
his ability to take care of the addition- 
al duties assumed, there is no question. 





Best In Its History. 





The Great Eastern Casualty & In- 
demnity Co. reports that the month of 
May was the largest in its history in 
point of new business, by several thou- 
sand dollars. The increase over May 
1907, was 125 per cent. From the pre. 
sent outlook the month of June in point 
of new business will show an increase 
over the corresponding month of last 
year of not less than 200 per cent. 





Effective August 1. 





Under the terms of an act passed by 
the latest Congress the Government be- 
comes liable to certain classes of em- 
ployees for injuries received while at 
work. The measure becomes operative 
August first. 





The Insurance World announces the 
appointment of “C. A. Raoul Gotesmani” 
of Columbus,as general agent of the Ger- 
man Commercial Accident Co., of Phila- 
delphia for Ohio. The photograph ac- 
companying same is that of our old 
friend Gottsmann, former manager of 
the Central Accident in this city. 





Entry into North Carolina will shortly 
be sought by the Richmond Insurance 
Company of New York. 














Are You Receiving The Commission Your Business Is Worth ? 
Managers and Agents Wanted 
New Business to June Ist, 1908 


Over 
$3,000,000.00 


WESTERN LIFE INDEMNITY COMPANY 
MASONIC TEMPLE, CHICAGO 
GEO. M. MOULTON, President W. B. MUSSELMAN, Sup’t of Agencies 








LONDON GUARANTEE AND ACCIDENT CO., ut. 


OF LONDON, ENGLAND 





Head Office 
F. J. Walters, 
CHICAGO Resident Manager 
a 45-49 Cedar &t., 
A. W. MASTERS New York. 
Gen’] Manager Elmer A. Lord & Co; 
Liability, Accident, . 15 Central St., Boston 


Resident Mgrs, New Ragland 


Established 1869. 


Health and Credit 








METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 


Heme Office, 47 CEDAR STREET. 
Chartered 1874 
PL @LASS 
PERS Sooum: POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
Daniel D. Whitney, Vice-Pres. 8. Wm. Burton, Sec. Alonzo G. Brooks, Ass‘t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED, 

















THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORH CITY. 


Ns a ocak ci. eee weld ein pean $7,537,429.91 
Capital and Surplus.................... 2,013,400.24 
Losses paid to January |, 1908..26,629,131.90 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen's 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability and Bonded Attorneys’ List. 


..OFFICERS...... 
GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 

















FIRE ASSOCIATION eels a Teicinital tr 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817. Incorporated 1820. Charter Pepetual. 
Cash Capital, $500,000. Assets, $7,301,261.56, 

E. O. Irwin, Pres. T. Kk. Conderman, Vice-Pres. 
M. G. Garrigues, Sec. and Treas. 

R.N. Kelly, Jr., Asst. Sec. and Treas. 1817 


A 




















NATIONAL LIFE INSURANCE COMPANY 


of the United States of America 
CHICAGO 


ESTABLISHED 1868 








ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 


Insurance in Force December 3lst, - - $50,066,932.77 
RECORD Gain in Apportioned Surplus in 1907, . . 105,734.09 
Gain in Assets - : : - - 1,037,668.19 
CF sue? Excess of Income over Disbursements’ - - 1,093,023.43 





CHICAGO’S OLDEST AND STRONGEST COMPANY 











THE EASTERN 


UNDERWRITER. 


June 25, 1908, 
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UNITED SURETY COMPANY 


BALTIMORE.MD. 


WINSLOW WARREN, JR., 


MANAGER FOR MASS., 
20 CENTRAL STREET, BOSTON, MASS. 
Tel. 1854 Main 


7 | GEORGE L. STIMMEL 


—= 


JOHN HANCOCK 


Mutual 


Life Insurance Company of Boston 
Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., Boston 
or to 


FRANCIS MARSH 
Mar. for Eastern Mass. 
202 Devonshire St., Boston 


WHITE & FENWICK 
State Agents 
Union Bldg., 9 Clinton St., Newark, N. J. 


General Agent 
20 Broadway, New York 


The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws. 








RUREKA 


Home Office, Richmond, Va. 


THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 
Life Insurance Co. 


BOSTON, MASS. 





Authorized Capital, $300,000.00 
A Safe, Sound, Reliable and Progres.ive Company 


Liberal and up-to-date Ordinary and Industrial Policies issued. 
tespondence with personal writers solicited. . 
Addreszaz. PENN SQUARE BUI/.DING, PHILA DELPHIA, PA. 





LIFE INSURANCE 


“=> COMPANY 


Executive Offices, Philadelphia, Pa. 


Common Sense Protection 


includes insurance against 
1. DISEASE 
2. ACCIDENT 
838. DEATH 


THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO, 
of Boston, Massachusetts 


provides all three, as no other company 
does incorporated under the stringent laws 
of Massachusetts. ctive Non-participati 
Life Policies ‘Liberal and Definite Accident an 
Health Policies— 





Cor- 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract. 





FINANCIAL STATEMENT. 
Assets Jan. 1, $44,182,875.18 | 
Liabilities $41,159,132.85 
Surplus $ 3,023,742.33 | 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 


ever brought before the public. 


Write for information concerning agent’s contracts. 


better or more liberal. 


CONNELL BLDG., 





GERMANIA 


The Scranton Mutual Life 


Is issuing policies of the highest order which when taken together 
with the attractive stock offer makes the finest insurance proposition 
That is the reason why this Company 
has written $9,000,000 of business since September, 1907. 


Surplus to Policyholders over $1,500,000 


Men with clear records wanted as District 
Managers, Save Sime by sending record 
and references with first letter 10 Home 
Office. 176-180 FEDERAL ‘ST. BOSTON, MASS. 














1907 GAINS 
Help Get Business in 1908 


The Hartford Life 


| Offers Some Great Policies 
Its Application Blank Talks 


Over $32,300,000 


Paid Beneficiaries 


None 


SCRANTON, PENNA. 





FIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859. 


HEAD OFFICE: 
Cor. William and Cedar Streets. 


Security Mutual 


Life Insurance Company, 


BINGHAMTON, N. Y. 
FREDRIC W. JENHINS, President. 


Life Underwriters desiring a policy contract that appeals 
to young men should write for particulars relative to our new 


PERFECTION ENDOWMENT ; 


For territory and terms address 


Ask Michigan Manager 
FREDERICK 0. PAIGE 
402-6 Penobscot Bldg., 
Detroit, [lich. 








$112,000,000_ 


Paid in Fire Levees 
in the United States alone during 


60 YEARS 





it is a winner. 





C. H. JACKSON, Superintendent of Agencies, Home Office. 





A Good Man Wants a Position With 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 
making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 
THE ROOKERY, CHICAGO, ILLINOIS 


BY THE 
_ LIVERPOOL 
| AND LONDON 
ANP GLOBE 


insurance Company. 


ASSDTS U. S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 


The Employers’ Liability | 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED | 


CONFLAGRATION PROOF. 
New York Office, 45 William Street. | 











